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The Prudential Insurance Company of America 


HOME OFFICE 
NEWARK, N. J. 


INCORPORATED UNDER THE LAWS OF THE STATE OF NEW JERSEY 














Brown Building 


WANTED 





There Is Nothing Better 
Than An 


UNLIMITED 
UNRESTRICTED 


ACCIDENT AND HEALTH POLICY 


IN THE 


‘NTER:STATE BUSINESS MEN’S 


ACCIDENT ASSOCIATION 


Write to 
MR. ERNEST W. BROWN 
Des Moines, lowa 
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High Class Salesman Wanted 


to sell American Credit Insurance 


Credit Insurance begins where Fire Insurance stops—after 
merchandise has left the protection of four walls, and been 
turned into accounts. 


And American Credit Insurance does far more than merely 
provide for the payment of abnormal losses. It establishes 
a safe credit basis. It promotes the means to prevent losses. 
It eliminates waste, and reduces the failure rate. 


Thus, when you sell American Credit Insurance, you are 
selling a constructive and highly desirable Service needed 
and wanted by the leading Manufacturers and Jobbers. 


This calls for integrity and ability of the highest order— 
for an Al salesman. To such a man we can offer an un- 
usual opportunity. 


Commission basis only. 


THE AMERICAN CREDIT 
INDEMNITY COMPANY 


of NEW YORK E. M. TREAT, President 


91 William Street 
New York 


415 Locust Street 
St. Louis, Mo. 


Offices in all Principal Cities 


A. B. Treat, Gen’! Eastern Mor. 


91 William Street New York 
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Entered as second-class matter June 23, 1879, at the Post Office at New York, N. Y., under the Act of March 8, 1879 
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ONLY RURAL OLD LINE 
COMPANY 


Low Participating rates; double indemnity insurance; shortest, 
cleanest policies in the world; complete protection disability clause. 


THE AGRICULTURAL LIFE INSURANCE 
COMPANY OF AMERICA 


FRANCIS F. McGINNIS, 
President, General Counsel and Founder 

















SOUTHLAND 
LIFE INSURANCE 
COMPANY 


DALLAS, TEXAS 
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Insurance in Force 


$55,000,000.00 
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We are writing at the rate of six millions a year and 

have a particularly attractive proposition for men with 

clean records who can deliver the goods—as General, 
State or District Agents. 
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HARRY L. SEAY, President 
J. W. HURST, Jr., Secretary 





WILLARD E. KING, Vice-President and Manager of Agencies 
FRANKLIN A. BENSON, Secretary and Superintendent of Agents 





Home Office: BAY CITY, MICHIGAN 










































The Acid Test for Strength, 
Liberality, Service and Low Cost 


places 





















FIREMAN’S FUND 


is in the front rank in 
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Segal - 
FE INSURANCE COMPANY 


OF BOSTON MASSACMUSETTS 


high on the list 









fire, automobile and | 


























marine insurance 








CAPABLE AGENTS WANTED 
































NATIONAL FIRE 


We have passed the INSURANCE UNDERWRITERS 
OF PENNSYLVANIA 


C. H. MILLER, Pres.-Treas. W. P. LEWIS, Secretary 


HALF BILLION MARK FINANCIAL STATEMENT 


JANUARY Ist, 1919 








uations Bonds and Sfocks-(Market Value) sicateacetaieveeres $090,108.08 
with over $530,000,000 Premiums in course of colletion 2<2002000000000000000002 S461 
nterest accrued...... Ricca aoc sleanio mes tien lacie or ena 7776! 

> . SUMP ACMEE RIA A MECOION 65-6 5. 6:0: 6 o:di0:0'0:5:0.6 6 a0 bwrse ones a ecbee 3,500.00 

of insurance now in force. I ictiisecdcuniinieete cs alae auenaie $450,531.79 
* Reserve for unpaid losses. soee — — $8,000.00 
B A N K E R S L | F E G O M PA N Y Reserve for unearned premiums............. 183,263.69 
Des M oine Ss Net Cash Surplus... ....0.....2.2ceceees 359,268.10 

MOUIEE wo. s-s nice wsbociseucies s oseasas nea eeas $450,531.75 


JAMES R. SKINNER 


Managing Underwriter 


Geo. Kuhns, President EVANS BUILDIN WASHINGTON, D. C. 
Risks accepted throughout U. S. and Canada 
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Policies that promptly respond to 
the up=to=date needs of the public 
and proven field programs that result 
in larger incomes to agents make 
this an ideal company to represent. 





1894 


STATE LIFE 


INSURANCE COMPANY 
INDIANAPOLIS 


OVER SEVENTEEN MILLION 
DOLLARS IN SECURITIES 


Deposited with Auditor of State of 
Indiana for the Sole Protection of 
Policyholders. 


1920 











Good Territory and Remunerative 
Contracts for Men Who Can “Do 
Things.”’ 


On Agency Matters Address 
CHAS. F. COFFIN, Vice-President 
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EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’”’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 
Insurance to November Ist, 1920, for $2.00 
Write for Application Blank 
H. E. REX, Sec’y-Treas. DES MOINES, IOWA 




















SAFETY for 
THE WIDOW’S MONEY 


Through The 


MONTHLY 
INCOME 
PLAN 





A brilliant presentation of 
the Monthly Income Policy 
is just off the press and is 
ready to supply to those 


-desiring a powerful aid to 


the sale of this great busi- 
ness-building policy, now 
just coming into its own. 


Printed attractively as an 
8-page leaflet, vest-pocket 
size. 








A Sample Will Convince You 





Send For It. 


The Insurance Field Company 


P. O. Box 617 


INCORPORATED 


Louisville, Ky 








Great American 
Ansurance Company 


New Pork 


INCORPORATED - 1872 
PAID FOR LOSSES 


$112,397,573.17 
STATEMENT JANUARY 1,1920 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


17,191,302.37 


NET SURPLUS 


11,010,376.5 I 
33,201,678.88 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3ist, 1919 


Since January Ist the Capital Stock of the 
Company has been increased to $10,000,000. 


The Company now owns 


$10,000,000 U.S. Government Liberty Loan Bonds. 
Home Office, One Liberty Street 
New York City 


Pacific Department 
GEORGE H. TYSON, Gen’! Agent 


210 Sansome Street 
San Francisco, California 


Western Department 
WALTER H. SAGE, Gen’! Mér. 
INGRAM & LERCH, Managers 
76 West Monroe St., Chicago, Il. 

Boston Office 


ROGERS & HOWES, Managers 
4 Liberty Square, Boston, Mass. 


Marine Department 


WM. H. McGEE & CO., Gen’! Agts 
15 William Street, New York City 
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Henry M. Schnarr 
Secretary=Treasurer 


FIRE 
RE=-=INSURANCE 


NORWEGIAN ATLAS INS. CO., Ltd. 
WEMPLE & COMPANY, Inc. 


15 William Street 


Yr Horace R. Wemple 
President 


New York New York 











Tue PENINSULAR CASUALTY INSURANCE CO. 


Home Office— BAY CITY, MICHIGAN 
Authorized Capital $250,000.00 


Now writing—Accident and Health Insurance, Live Stock. 

Commencing January Ist, will write General Casualty Lines, 
including Automobile. 

Attractive Agency Proposition in Michigan, and will soon enter 
adjoining States. 


Colon C. Lillie, 
President. 


Harmon J. Wells, 
Secretary and 
General Manager 


Lowry Vahey, 
Managing Underwriter, 





—— — 





Che Independent Order of Puritans « 


Home Office—Suite 818 Westinghouse Building, Pittsburgh, Pa. 
—ISSUES— 
uaranteeing a fixed monthly income to 


Annuities Certificates your family in event of death or to your- 


self in case of disability or old age. 
Life Certificates 1° year term, Whole Life and Endowment Plan. 


guaranteeing protec- 


Combination Sick, Accident Annuity fion against loss of 
. See time from. sickness 
and Funeral Benefit Certificates 











im 
or Accident and a 
Funeral Benefit Paid 
on death from any cause. 
PAID TO MEMBERS, JULY 1, 1917, $852,234.97 
ANNUAL RESOURCES $500,000.00 

An up-to-date progressive association possessing the strong features of 
udenmele rates Pee tema Experience Table of Mortality, 4 per cent) and 


E ical Management. 
INSURANCE IN FORCE $15,000,000.00 MONTHLY INCOME ANNUITIES 








Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, | 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 











Live Men Can Double Their Income 


selling our 


~ MONTHLY PENSION BONDS 


(copyrighte@) 


Under our Service Pension Contract 


The LaFayette Life Insurance Co. 
LaFayette, Indiana 


W. W. LANE, Secretary. A. E. WERKHCFFE. President. 





Look up the record of 14 years’ successful life insur- 
ance service of the 


FORT WORTH LIFE 


Fort Worth, Texas. 


Then write concerning an 
Attractive Contract to sell 
. Popular Policies at 
Reasonable Rates in 
Prosperous Territory in Texas 





ESTERN ASSURANCE COMPANY 
OF TORONTO Incorporated 185! 


FIRE, AUTOMOBILE, EXPLOSION—RIOTS, CIVIL COMMOTIONS 
AND STRIKES—MARINE AND TORNADO INSURANCE 


W. B. MEIKLE, President & General Manager 


UNITED STATES STATEMENT, JANUARY I, 1920 


 ccccketsteesindsines Gereheenadwewos dasees $4,973,932.20 
SURPLUS IN UNITED STATES.... .. $1,900,899.73 


TOTAL LOSSES PAID IN UNITED STATES FROM 


1874 TO 1919 INCLUSIVE $45,676,033.35 





Extracts from Report of Examination of 


e 
Southwestern Life Insurance Company 
By the State of Texas, June 28, 1915. 
“It is noteworthy that this Company was organized 
without any promotion expenses.” 


“I beg to report further that I find the Company in 
excellent financial condition. The volume of its business 
has steadily increased, its surplus is growing rapidly and its 
funds are being carefully conserved under expert super- 


vision.” 
HOME OFF:iCE, DALLAS, TEXAS. 








EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in 
the states of Illinois and Missouri with direct 
Home Office contracts. Liberal policies. 


CAPITOL LIFE INSURANCE COMPANY 


OF COLORADO 
Thos. F. Daly, President DENVER, COLORADO 














WANTED 


Managers for These Important Districts 
KANSAS, EASTERN MISSOURI, WEST VIRGINIA 


Guaranteed low cost policies. As good as we can make them. 


Any one of the above is an absolutely first class opportunity. li 
your record is clean and you can furnish evidence of your Ability as a 
Personal Producer, your application will be considered. 


Address S. W. GOSS, Vice=President 
SECURITY LIFE INSURANCE COMPANY OF AMERICA 





The Rookery, Chicago 
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It 
NORTHERN INSURANCE Co. Once More 
OF NEW YORK 
WILLARD S. BROWN & CO., General Managers LEADS THEM ALL IN KANSAS 
1 Liberty Street, New York 
JOSEPH W. BECK, Special Agent GUSTAVUS B. HOLT, Special Agt Of eighty-seven old line Life Insurance companies writing 
56 Richton Ave., Detrolt, Mich. 72 Kilby Street, Boston, Mass. ordinary business in Kansas during 1919 official advices from 


the State Superintendent of Insurance again demonstrate the 
W. 5, BAY, Seep tow FRANK G. DELA HUNT, choice of the people of its Home State to be 
‘erro ; 


ne Kan in THE FARMERS & BANKERS LIFE 


abs 8, Miaoeepols, Mina INSURANCE COMPANY 


ERIK 
Cc. C. GOARDLS, Special Agen’ Lake 8t., Minneapolis, 
Cambridge Springs, Penn. . sii ™ 





























1520 Bode tinea Ce“ Ohio WICHITA KANSAS 
aia a 
WANTED: PRODUCERS OF GOOD BUSINESS IN THE SIGN OF GOOD CASUALTY INSURANCE 











INDIANA, KENTUCKY, ARKANSAS, ALABAMA, | wiasiLity BURGLARY 

FLORIDA AND GEORGIA. ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORDS 
TEAMS ELEVATOR 

LIBERAL COMMISSIONS AND UP-TO-DATE POLICIES COMPENSATION GENERAL LIABILITY 

' Established """"-# ty 1869 
Address C. D. RENICK, President LONDON GUARANTEE & ABCIDENT 0, Li. °Esansee 
Head Office: CHICAGO, ILL. PF. W. LAWSON, General Manager 





INDIANA NATIONAL LIFE INSURANCE COMPANY | «. ,. warrens nestor , Manage, 5 Joke Suet, New York 


STOKES, PACKARD, t..- a &S 











i Wal Ss . Philadelphia, P. 
= INDIANAPOLIS, INDIANA. - = ELMER A. LORD & CO. "Resident ee... 145 ‘Milk Street, Boston, "heeee .. 
SALESMAN OPPORTUNITY ee 











We can use some ie-grede stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
BS Real Estate Bonds, eae our 5% Farm Mortgage Bonds. 
be rite for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 
Gary Theatre Building, Gary, Indiana. 
Wilbur Wynant, President. 


The greatest automobile 
state in the Union today 


is Ohio. 


The largest and strong- 
est automobile insurance 
company in Ohio is 











WANTED 


Producers who desire the best monthly premium Health «nd Accident 
Policies on the market. Excellent contracts. First-clas: Company. No 
Experiments, chance for promotion. 

FEDERAL CASUALTY COMPANY «- = «= DETROIT, MICHIGAN Full bile i 
POLICY WITH FUNERAL BENEFIT ull coverage automobile insur- 

Sold by— DETROIT CASUALTY COMPANY - - DETROIT, MICH. MANSFIELD,OHIO. ance at reduced rates. 
(Same Management as Federal Casualty Company.) 


The Great American 


























Batt vO MS tate 











OHIO FARMERS INSURANCE COMPANY 


LE ROY, OHIO Organized 1848 
STATEMENT DECEMBER 31, 1919 


New York Basis 








Net Amount of Unpaid Losses and Claims...... $217,611.53 Reserve for Emergencies........... .. $125,000.00 
Reserve for Unearned Premium...... ee 2,976,740.82 Net Surplus... Serre 
Federal, State and other Taxes du and: acc ene 43,673.33 Surplus to Pulicuhelders a rsecersrstisheglarsy aoa eaoacater orate 
All other claims . ry sar het Bde Rh cont 67,194.01 Admitted Assets........ ecceesss.  $4,871,679.24 
F. H. HAWLEY, President W. E. HAINES, Secretary 
J. W. CROOKS, Treasurer N: Rs CHALFANT, Asst. Sec’y. 

















American Bonding and Casualty Company 


Over $850,000.00 in approved securities on 
deposit with Iowa Insurance Department for 


Surety and Fidelity Bonds protection of policyholders. 
é ee Assets June 30th, 1919 - $1,707,890.53 


SIOUX CITY The unprecedented growth of this company is 

Casualty Insurance evidence of the quality of our Service. Agents 

are invited to avail themselves of this service 
where we are not represented. 


I hin SAG a ht SARS nme 





Home Office: Sioux City, Iowa. 
Gus. A. Elbow, President 























5 








THE SPECTATOR 


Thursday 








“The Leading FIRE INSURANCE Co. of America” 


1819 - 1920 





COMPANY 


protection but s: 


dent Long Enc 


WM. B. CLARK, President 


Oyaleme ckbbelehascerbelem@)alomm 4o-hes Protection + 


of Service 
Losses Paid over $183,000,000 





THE PROVIDENT LIFE AND TRUST 


Provident ag 


The policy-holder who matures a Provi- 


Provident influence in his community. 


OF PHILADELPHIA 


(Penna.) 


-ents are selling not -cnly 


itisfaction. 


lowment is a center of 


Thrift = Satisfaction. 














44 General 





read <P eee it is 
guarantees 


the Policy, will be paid. 


injury, the "Com any will 


Address: 


a 


$50 P R WEEK during suc 

—_ which the weekly indemnity will 
ind WHY the period of disability. Can insurance do MO 

And HY should any man be satisfied with a policy that would do 


MR. SUCCESSFUL LIFE INSURANCE AGENT. 


ou want to secure a General Agency for yourself? if so, 


WORTH KNOWING 


A $5,000 policy in the United Life and Accident Insurance Company 
FIRST, that in case of death from any cause $5,000, the face of 


SECOND, that in case of death from any ACCIDENT, $10,000, or 
DOUBLE the face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, 
$15,000, or THREE TIMES the face of the Policy, will be paid. 


FOURTH, that in case of total disability as a result of accidental 
7 on to the Insured at the nae _ 
isabilit 


UNITED LIFE AND ACCIDENT INSURANCE Co. 
Home Office, United Life Bldg., Concord, New Hampshire 


$88,000,000 
Standard Business 


Dividend Scale Maintained, Surplus Increased 


In 1919 
Agencies paid for 








New England M 





Boston, Mass. 


utual Life Insurance Co. 














at the rate of $25 PER WEEK 


1 Premium, Age 35, Ordinary Life, $128.05; T ty-P. 66 5 ed 
ment Life, $167.10; Twenty-Year Endowment, $235.10. re te An Old nana 
General Agents wanted in the following Stat P Ivani Inga 

Delaware, Kansas, Michigan, Ohio and the District a Ge ae aia 8 











THE MUTUAL LIFE OF ILLINOIS 


hee not to exceed 52 we HOME OFFI CE: 
SPRINGFIELD, ILL. 


bi e J 
snide of policies. 


Good territory in Illinois still open. Will 
be pleased to hear from anyone interested. 


Legal Reserve Company 
the standard forms 
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KRISTIANIA 


(27, Karl Johansgate) 











Kristiania Shipping, Insurance and Trading Co. A/S 


iene 
ot eee 





Manager (Insurance Branch): H. C. O. Sidney 


Insurance and Reinsurance Managers and Brokers 


Facultative Reinsurance and Obligatory Treaties Negotiated 


“CLARO”, KRISTIANIA 
TELEGRAMS: | wr ROUTING AVE.,’? LONDON 


LONDON, E. C. 2. 


(65, London Wall) 
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Speaking About 





GRAND RAPIDS“ MICHIGAN 


Service 








The Peninsular Fire was organized for service. 
That has been the foundation of our success. 


Let us show you. 





Statement April 30, 1920. 


Paid mt Capital. 262s ces eee $852,365 
Liabsltiess...u 5c ccc ees 16,752 
Net Surpins:.c6 cc. cece me $20,099 

Total Assets...... $1,289,216 


COLON C. LILLIE, President 
J. FLOYD IRISH, Secretary and Managing Underwriter 
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Security Benefit Association 


SUCCESSOR TO 
Che tinights and Ladies of Sccuritp 
National Office - - Security Building - - 





Topeka, Kansas 





A MILLIONAIRE SOCIETY 


250,000 Members 


The Society with a great past—The Society with a GREATER future. 80% greater increase in membership during 1919 





than in any preceding year. 


Issues four forms of adult certificates—all on adequate 
rates. 
Amcrican Experience 4% Twenty pay Life. 
American Experience Paid up at 70. 
N. F. C. 4% Whole Life 
Current Cost Triennial Automatic Revision. 


—A General Hospital in course of constructiun. 


rates. 


MOST ATTRACTIVE CONTRACT 
TO MEN AND WOMEN 





The Society that H A S met all requirements of State Laws and stands ‘Four square to all the winds that blow.” 


SPECIAL FEATURES 





A Real Fraternal Society operating a Mutual Co-operative Farm of more than 300 acres—An Old Folks’ and Orphans’ Home 


All members entitled to benefits of these charitable institutions without contributions additional to the regular assessment 


Issues two forms of Juvenile Certificates. 


Term Certificate to age 16, when transfer is made 
to Adult Department. 


Whole Life Certificate. 


For information, address 
J. M. KIRKPATRICK, National President 
Topeka, Kansas 











ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, President 


Greatest Illinois Company 











HOME LIFE INSURANCE CO. 
NEW YORK 
WM. A. MARSHALL, President 


The 60th Annual Statement shows admitted Assets of 
$37,780,735 and the Insurance in Force $185,755,819,—a gain 
for the year 1919 of over $27,000,000. The insurance effected 
during the year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policyholders during 
the year was over $4,388,000. : 

For Agency Apply to 
GEORGE W. MURRAY 
Superintendent of Agents 


256 BROADWAY, NEW YORK 





THE WOMAN’S BENEFIT ASSOCIATION 
OF THE MACCABEES 
ORGANIZED OCTOBER I, 1892. 


Largest Fraternal Benefit Society of Women in the World 


A ‘*Millionaire’’ Fraternal Benefit Society 

The Rates are Adequate 

The Membership is over 230,000 

The Reserve Fund is more than $13,000,000 

Its Business Standing is of the Best 

Gives Safe Protection to Women and the Children of its Members 
Cares for its Needy Sick 

Its Reviews are Social and Welfare Centers 


Write for information to: 
Miss Frances D. Partridge, 
Supreme Record Keeper, 
Port Huron, Michigan 


Miss Bina M. West, 
Supreme Commander, 
Port Huron, Michigan. 


eneral Accident 


20S FIRE AND LIFE 


p ASSURANCE CORPORATION, Ltd. 
FREDERICK RICHA2DSON, United States Manager 


GENERAL BUILDING «47" & WALNUT STS. 
PHILADELPHIA 
























THE HANOVER FIRE INSURANCE COMPANY 


Incorporated 1852 
The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 
security of its policy. 
R. Emory Warfield, President Fred. A. Hubbard, Vice-President 
E. S. Jarvis, Secretary’ William Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 








WESTWARDS 


all manner of developments are occurring. Unlimited room for the Life Agent. 


But whether West or East there is splendid opportunity for good men in the organi 
a of The Great-West Life. As much of the Company’s business 1s written East 
as West. 


Write us. 


The Great-West Life Assurance Company 
Head Office, Winnipeg. 
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THE SPECTATOR 


The circulation of the publications of The 
Spectator Company, including Tue SpPeEcrATor, 
amounted for the year ending January ‘I, 1920, 
to 1,247,695 copies, averaging about 24,000 
weekly. These standard publications, cover- 
ing life, fire, casualty and miscellaneous insur- 
ance, are recognized as authorities in their par- 
ticular lines, and many have received the en- 
dorsements of the United States Government 
and State Insurance Departments. The statis- 
tical and historical records of the various in- 
surance companies, news and educational 
articles, and convincing arguments rendering 
the prospective mind receptive to the solicita- 
tion of insurance men, are thus given wide 
public circulation, constituting the most valu- 


able SERVICE to the insurance companies. 

Tue Spectator, established in 1868, is a weekly 
journal devoted to promenre the best interests of 
trustworthy insurance of all kinds. The subscription 
price for the United States, Canada and Mexico is 
Four ollars per annum, postage prepaid; to all for- 
eign countries in the Postal Union, Five Dollars. 


THE SPECTATOR COMPANY 
PuBLISHERS 


135 WiLt1AM Street, New York 
Arthur L. J. Smith 
President 
Harry W. Barnard 
Second Vice-President 
Loughton T. Smith 
Secretary 


Charles H. Nicoll 
Vice-President 
Robert W. Blake 
Treasurer 
Sholto D. Kirk Fred B. Humphrey 
ssistant Treasurer Assistant Secretary 
Telephone, Beekman 4600 (4 trunk lines) 
WESTERN DEPARTMENT 
Insurance Exchange, Chicago. Telephone, Wabash 531 
Sole Selling Agents in America for the publications 
of Charles & Edwin Layton of London, England. 
Copyright, 1920, by The Spectator Company, New York 
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INCE attending the mid-season meet- 
S ing of the National Association of 
Insurance Agents, Edson S. Lott has be- 
come one of the most conspicuous, as he 
has long been one of the ablest enemies 
of the mutual and reciprocal forms of 
insurance. A short but forceful paper 
recently published by him develops the 
chief arguments against these forms of 
insurance in no uncertain terms. He 
opens with the statement that “Mutual 
liability and compensation insurance is 
highly speculative, economically un- 
sound and politically destructive,” and 
proceeds forthwith to prove the same. 
As Mr. Lott says, every important fac- 
tor in the cost of liability and compensa- 
tion insurance is variable and therefore, 
he concludes, mutual forms of such insur- 
ance are highly speculative and in at- 
tempting to prove the economic unsound- 
ness of mutual forms of insurance, he 
says, “Mutual Liability and compensation 
insurance is economically unsound be- 
cause the buyer of it engages in a highly 
technical commercial enterprise of which 
he has not the slightest personal knowl- 
edge and whose partners in the enterprise 


THE SPECTATOR 


are unknown to him, though they agree 
to assume his losses and he to assume 
theirs.” While this is a sound argument, 
it is one which, unfortunately, will lack 
appeal to the consideration of some 
classes but will be well received within the 
comparatjvely limited class of students of 
economics. It is in the demonstration of 
the political destructiveness of mutuals 
that Mr, Lott brings to the fore the argu- 
ment which is most likely to have practi- 
cal effect. When he says “There is not 
an out-and-out socialist in the country 
who does not advocate mutual liability 
and compensation insurance as the first 
step toward the goal....... Socialists are 
for mutual insurance as a means toward 
their end,” he touches upon a most timely 
subject and hints that business men, not 
socialists, appreciate the substantiality of 
stock casualty and liability insurance. 
There can be no doubt but that there is 
to-day a decided reaction against anything 
savoring of socialism, or communism, and 
agents will do well, in combating mutual 
or assessment forces, to amplify that 
argument to the greatest possible extent. 


LAPSES, DEATH LOSSES AND MEM- 
BERSHIP IN ASSESSMENT 
SOCIETIES* 

URING the past few years there has 
D been a mass of legislation in the 
several States of the United States en- 
acted for the purpose of conserving the 
funds of assessment insurance organiza- 
tions to better protect their policyholders 
and beneficiaries. Most associations of 
this kind were organized for the purpose 
of offering term or temporary insurance 
in relatively small amounts to the in- 
sured. For many years the number of 
such associations has been declining un- 
til there are comparatively few remain- 
ing in operation that were established 
forty years azo. Under present laws, 
most assessment associations are aug- 
menting the security upon which their 
contracts are based by setting aside mor- 
tuary funds from payments by policy- 
holders. It is also noteworthy that these 
associations are better able to enforce 
the. payment of adequate rates by mem- 
bers. In the past, one of the most diff- 
cult problems of assessment insurance 
associations has been the collection of 
assessments levied upon members to meet 
outstanding death claims. The difficulty 





* Copyright, 1920, by The Spectator Company. 
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lay in placing heavy burdens on the older 
members whose ability to pay was on 
the decline, while younger members 
lapsed their policies, seeking protection 
from other agencies. 

The policies of these associations, in 
the main, provide for a death benefit 
only, and carry no loan or cash sur- 
render values. The contracts usually 
cover the assured for a definite term of 
years only and in this way are distin- 
guished from the commonly known whole 
life policies issued by other companies. 

It is to the credit of the assessment 
societies that voluntary organizations 
have been founded, such as the National 
Fraternal Congress and the National As- 
sociation of Mutual Life Underwriters, 
with eligibility for membership therein 
based on some measure of solvency. The 
insurance associations belonging to either 
of these organizations are obliged to 
maintain mortuary funds based on some 
standard mortality table with a reasonably 
safe interest rate assumption. The main- 
tenance of such funds, for the most part, 
requires that the members pay an ade- 
quate premium rate, but the right to levy 
assessments is specifically reserved to 
the associations by stipulation in their 
contracts. 

In the accompanying tabulation the 
increasing lapse and death rates of a 
number of the older assessment associa- 
tions and fraternal orders are graphically 
set forth. Included in the table are fifty- 
eight organizations, the membership, 
lapse and death rates of which are shown 
during the past ten years, embracing the 
beginning, the middle and the close of 
the decade. At the close of 1919, the 
fifty-eight organizations had a total mem- 
bership of 5,591,845 or 678,804 more 
than five years ago, and 1,277,793 more 
than at the beginning of the decade. A 
large part of the growth during the last 
half of the ten-year period is attributable 
to the tremendous development of all 
kinds of insurance protection following 
the great war, and the epidemic of influ- 
enza and pneumonia which swept the 
world in 1918 and early 1919. 

The table is divided into four groups, 
arranged to show the records of those 
orders that have been in existence thirty- 
five years or longer, thirty to thirty-five 
years, twenty-five to thirty years, and 
twenty to twenty-five years, respectively. 

In the first group it appears that the 
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LAPSES, DEATH LOSSES AND MEMBERSHIP IN ASSESSMENT SOCIETIES. 
(Copyright, 1920, by Tue Spectator Company, New York) 
z Pot 1cy ACCOUNT. 
9¢ |——____—_— ————__—_-—_——. Ratio or DEATH 
oe MEMBERSHIP. e| DEATHS OccURRING. LossEs PER 1000. 
NAME AND LOCATION OF COMPANY E & 1909 1914 1919 
8* a Se ee hoe Sa ss 
Wi ritten n { Lanecd [Writ ritten | Lapsed Ww ritten Lapse d 1909 1914 1919 1909 1914 1919 909 1914 1919 
Free Sons of Israel, New York Cityf............ 1849 257 439 454 207 681 198} 10,125 8,255 7,303 285 309 261; 28.14) 37.55) 35.74 
Tel. and Telg. Life Association, New York CityT. .| 1867 300 132 235 247 30 170 5,406 5,292 4,382 97 121 86} 17.09] 22.86) 19.66 
Expressmen’s Mut. Benefit Asso., New York City*} 1869 286 296 260 315 419 147} 3,563) 3,936) 4,105 48 39 55} 16.78] 9.91] 13.40 
Masonic Life Association, Buffalo, eh 1872 1,779 972 1,488 1,336 2,055 745| 11,663) 13,568] 16,040 171 219 264) 14.64] 16.15) 16.46 
Artisans Order of Mut. Protection, Philadelphia.t .| 1873 940 409 2,896 595 4,038 1,313] 11,385) 17,796) 18,496 101 166 159} 8.87] 9.33) 8.60 
Shield of Honor, Baltimore, Md................ 1875 321 411 431 420 71 145 9,241 8,776 3,753 135 179 114} 14.60} 20.40) 30.38 
Golden Cross of the World, Knoxville, Tenn..... 1876 2,722 2,315 1,940 1,804 1,490 1,869 18,314 17,252] 15,212 309 351 358) 16.87} 20.35] 23.53 
Knights of Pythias, Indianapolis, Indf.......... 1877 14,309} 17,027 9,541 10,219 7,062 2,412} 74,006} 71,816} 76,040) 1,033 966} 1,157} 13.95) 13.45} 15.22 
Royal Arcanum, Boston, Mass.f............... 1877 17,731| 11,794) 12,017] 10,808 7,551 6,236 242 928} 245,986) 134,373] 3,260] 3,798) 2,693] 13.41] 15.45) 20.05 
Knights Templars and Masonic Mut. Aid, Cint..| 1878 214 411 283 422 27 181 6,656 5,736 5,243 150 139 153] 22.53] 24.23] 29.18 
Order of Mut. Protection Sup. L’dge, Chicago. ..| 1878 528 596 515 430 372 228 5,796 6,020 5,826 92 80 85} 15.87] 13.29] 14.59 
Scottish Clans, Order of, Boston.............. 1878 1,646 586 1,587 1,422 1,675 1,041} 11,916} 16,873} 18,220 97 173 187 8.14} 10.25] 10.26 
Catholic Knights of America, St. Louis, Mo.f....] 1880 1,165 750 846 501 1,058 612] 18,922] 18,220} 18,443 389 425 41 20.55) 31.35] 22.56 
Polish National Alliance, U.S. A., Chicagot..... . 1880 9'777| 3,161| 15,205] 18,229] 20,583] 22,783| 57,419] 102/866] 119,430] 575} 1,016] 1,322] 10.01] 9.88] 11.07 
Catholic Benevolent Legion, Brooklyn, N. Y.t...| 1881 419 748 650 483 1 522} 16,726) 15,359) 11,479 424 650 25.34] 42.35] 29.73 
National Union Assurance Society, Toledo, wee 1881 9,553 5.873 6,409 5,799 891 7,172 63,650 62,028} 43,610 796} 1,065} 1,042) 12.50] 17.17] 23.90 
Knights of Columbus, New Haven, Conn. 1882 8,356] 2,379} 11,997] 4,758) 41,695} 3,959] 74,509) 107,479) 165,421 477| 752] 1,250] 6.40] 7.00] 7.56 
Catholic Order of Foresters, Chicagot See 1883 10,148 5,931 7,5A2 6,758} 10,516 3,835] 137,472] 143,914] 155,467| 1,249] 1,449) 1,659) 9.08] 10.07] 10.68 
The Maccabees, Detroit, Mich. Roniceicethacccee 1883 26,451] 27,037} 80,052] 28,691 19,982} 16,892 269,014 318,402] 293,595} 2,417 2'972 4,295 8.99 9.33] 14.63 
Royal League, Chicago Ill.ft.................. 1883 2,698 2,255 4,252 3,236 2,644 2,128] 29,571] 32,756) 23,230 241 312 344 8.14 9.53} 14.81 
Modern Woodmen, Rock Island, Ill............ 1884 | 143,253] 51,916] 64,206] 42,636] 74,139] 75,807|1,045,869) 923,136/1,054,131} 5,767 6,866 10,949 5.51 7.441 10.38 
Fraternal Mystic Circle, Philadelphia t iene Konto 1885 2,428 4,064 3,610 4,731 5,299 3,697 2,008} 17,458] 18,599 302 397 230} 13.72] 17.59) 12.37 
Totals and Averages (22 companies)........ 255,281] 394,783] 226,416] 144,047] 202,691] 152,092/2 134,503]2 162,924/2 212,398] 18,411] 22,444] 27,420 8.62] 10.37] 12.39 
Empire State Degree of Honor, Stockton, N. Y. 1886 1,196 661 1,493 2,782 641 287 8 569 9 020 7,894 105 142 140] 12.25) 15.7 17.74 
Grand Fraternity, Philadelphiat............... 1886 1,960] 2,246] 2,119} 2,056] 2,469 925} 11,355) 11,521) 12,924 91 89 139} 8.02} 7.72) 10.76 
Protected Home Circle, Sharon, Pa.t............ 1886 14,238 8,787} 10,972 9,281} 24,746} 11,517 71,789 88,252} 113,983 602 815 1,302} 8.38] 9.24] 11.43 
Workingmen’s Co-Operative Assn., N. ¥. City.. | 1886 1,607} 1,350] 16,137] 14,608] 10,103} 8,599} 5,604) 14,505) 19,484 77 135 200) 13.74| 9.31] 10.27 
New England Order of Protection, "Bostont cates 1887 9,325 2,484 2,229 2,278 328 246} 61,805} 51,717] 12,875 529 716 237} +8.66| 13.85] 18.42 
Loyal Association, pa fe ES 5 1889 312 259 303 334 197 Ww 6,790 6,504 3,257 101 99 69} 14.87) 15.22] 21.18 
Order of Sons of St. George, Chicagot Sia 1889 265 90 223 222 95 85 2,394 2812 2,544 21 33 34 8.77] 11.74] 13.36 
Fraternal Aid Union, Lawrence, Kan.}.......... 1890 5,272 4,316 8,742} 16,077} 12,824] 21,375] 35,188) 78,374) 93,642 249 851] 1,983) 7.08] 10.86] 21.18 
Ladies Catholic Benevolent Assn., Erie, Pa.t.....| 1890 16,298 5,065 9,945 1,212 1,755] 12,555} 109,479} 143,139] 130,688 896} 1,341] 1,663 8.18] 9.37] 12.74 
Ladies of the Maccabees, Port Huron, Mich.+....] 1890 11,803 7,614} 19 640 10,085 5,369 2,384] 129,145) 161,134] 45,166 966} 1,227 505} 7.471 7.62] 11.18 
National Protective Legion, Waverly, N. Y.t. 1890 13,755] 15,375 4,713 5,151 5,929 5,538] 137,357) 27,019} 22,150 971 256 296 7.06] 9.48} 13.36 
Travelers Protective Assn. of America, St. Louis. 1890 6,414 5,656 7,623 5,370] 22.322 7,922) 39,189} 48,898] 82,533 61 44 628 1.56 90} 7.61 
Totals and Averages (12 companies). . 32,445] 53,003| 84,1391 69,456] 86,778| 71,610| 618,664] 642,805| 547,140| 4,c09| 5,748] 7,196] 7.551 8 94] 13.15 
Catholic, Knights of Ohio, Clevelandy.......... 1891 462 197 521 539 465 240 7,306 8,399 8,107 104 86 il3}] 14.24] 10.24] 13.94 
Women’s Catholic Order of Foresters, Chicagot..} 1891 4,748 2,128 4,231 2,022 5,520 1,117} 58,567) 69,365] 76,516 590 869} 1,000} 10.08) 12.53] 13.07 
Woodmen of the World, S. C., Omaha, Neb.t. 1891 | 106,559] 22.266] 137,326] 101,694] 215,676] 54,881 500,369] 722'637| 962109] 3,463} 5,442] 8,916] 6.92] 7.53] 9.27 
German Beneficial Union, Pitisburght......... 1892 3,228] 2377| 4,398] 3,293] 10,128] 4,836] 13,564) 22,025) 37,927 140 245 393) 10.33] 11.13] 10.36 
Knights and Ladies of Security, Topeka, Kan. 1892 | 24,911! 11,943] 33,039] 18,654] 53,929} 16,047) 91,358) 155,399] 237,318 731) 1,236) 2,172) 8.00} 7.96) 9.15 
Catholic Relief and Beneficiary Asso. ae racuse. 1893 1,380 904 557) 390 2 2,965} 11,893; 12,262 5,325 131 147 182} 11.01] 11.99] 34.18 
Foresters, United Order, Milwaukee. aes 1893 2.552 1,862 1,804 1,602 915 1/360 13.747} 13,862} 11,087 105 129 150 7.63} 9.31] 13.54 
American Insurance Union, Columbust....... 1894 4 002 3.475 5,850 4,923] 41,376] 16,468} 22,531] 29,133] 93,642 186 265 942} 8.26} 9.10} 10.06 
Ben Hur, Supreme Tribe, Crawfordsville, Ind.t. 1894 18,563] 12,347] 17,400] 18,446} 14,671] .12,033] 106, 216 101,011} 78,156 814] 1,087 947 7.66] 10.76) 12.12 
Gleaners, Ancient Order of, Detroit, Mich.t. 1894 6,053 2,693 3,322 5,356 3,942 3,482] 58,619] 65,905] 63,813 282 397 594] 4.81] 6.02] 9.31 
Columbian Circle, Chicagot................ 1895 1,780] 1,447 gon} 1,4131 46s} 2006] 11,701] 12,744] 22,755 18] 143] 350} 1.53] 11.23} 15.38 
Court of Honor, Springfield, | aaa 1895 8,660 8,134 4,052 1686] 10041 7630} 63070] 64,079] 75,534 509} 1,102 812} 7.99} 17.20] 10.75 
Royal Neighbors of America, Rock Island, IIl. ;.. 1895 30,225 3,860] 21.683 6,664] 39,446] 17,319] 179,906} 258,709} 391.030 883} 1,480] 2,689 4.90 5.72 6.88 
Woodmen Circle, Omaha, Neb.t............... 1895 | 25325} 81207] 27,366} 15,094] 441124] 23,838] 75,806] 145,105] 226,586 459 1,017) 1,971} 6.05] 7.01] 8.70 
Totals and Averages (14 companies). ...... 238,448! 81,840| 262,444| 181,776] 445,103] 164,216|1214,653|1680,635|2289,905| 8,415] 13,645| 21,231] 6.93} 8.12] 9.27 
Fraternal Brotherhood, Los Angeles, Calt. $606 1 =. ee ae Bisson 3,392 2 ne : 23,005 a piles 21) ere | | Meera 12.65 
Mystic. Workers of the World, Fulton, Ill.+.....| 1896 | 10.287] ‘3.0i2| 10,026) 4,724) 10.474] 8,693] 57,692] 97,111] 97.936] 291] — 478} 853] 5.04] 4.92] 8.72 
Brotherhood of Amer. Yeomen, Des Moines, la.4§} 1896 31,045] 13.044] 41,872] 26,308] 60.147} 30,812] 111,500] 192,189) 273,826 649} 1,169] 2,170] 5.82} 6.09} 7.93 
Modern Brotherhood of Amer., Mason City, Ia.t.| 1897 | 33,324] 14,600] 2.955] 9,739] 4.222] 3,162] 128,124] 71,309] 50,503) 703) = 667/617] 5.49) 9.36) 12.22 
dpoquois, Buttalo, N.V.%.. 6. ices cee cbse ee 1898 127 70 40 162 62 568 2,187 1,488 70€ 21 22 31] 9.60} 14.79] 43.91 
poarian, TTS) Se ne ra ee Seen sere 1898 4,262] 3,201] 5,718] 5,173] 9.47e| 4,386) 11,178} 19,371] 32,792 86 108 221] 7.70} 5.58} 6.74 
Jr. € U. A. M., Ben. Deg., Oy ali Pat... 1899 633 427 2,596 1,320 6,488 1,622 3,673 7,149} 17,157 18 24 85} 4.9C 3.36} 4.96 
Nowtk ba Benefit, Moline, Ill.f. . 1899 853 253 454 348 546 454 4,661 6.345 7.406 21 38 48} 4.51 5.99} 6.48 
Fraternal Benefit League, New Hav en, “Conn.+...| 1900 1,027 732 584 334 219 345 4,340 4,642 4,921 28 40 49} 6.45] 8.62) 9.96 
- & 

L’Union St. Jean Baptiste, Woonsockett........ 1900 6,611 3,149 4,061 1,954 4,052 1,997 2,877; 26,983} 34,250 161 230 325 7.04 8.53] 9.49 
Totals and averages (10 companies)... .... 88,169 ~ 38,488 ~ 68, 306 50,062 98,990) % 54, 658 346,232 426,587 542.402 1,978} 2,776} 4,690 5.71 51] 8.65 
Grand totals and averages (58 companies). . 664,343 : 569,014 641,305 445,341 833,562 442, 576/4314 052|4913,041|5591,845] 33,473) 44,613] 60,537} 7.76) 9.08) 10.88 
























































* Maintains reserve by American Experience Table and three per cent. interest. 
§ Maintains a legal reserve in conne-tion with mew members on statutory rate plan. 


Surplus over reserve, $112,232. 


+ Maintains a mortuary reserve. 
§ Formerly Order of Columbian Knights. 


t Maintains a legal reserve. 





membership increase during the past five 
years has been about 50,000 or about two 
and one-half per cent while the growth 
for the decade has been about three and 
one-half per cent. New policiés written in 
1919, numbered 202,691, compared with 
226,416 in 1914, and 255,281 in 1909. 
In the ten-year period the Abst rate per 


1000 increased from 8.62 to 12.39 or 





more than forty-three per cent, notwith- 
standing some increase in membership. 
The second group embracing organiza- 
tions thirty to thirty-five years old shows 
a decrease in membership of about 95,000 
during the past five years and a decrease 
of over 70,000 during the ten-year period, 
while the death rate has increased from 
7.55 in 1919 to 13.15 per 1000 in IQIQ. 


Io 


The record for the third group organi- 
zations less than thirty but twenty-five or 
more years old shows an increase in 
membership, while the death rate has ad- 
vanced from 6.93 in 1909 to 9.27 per 
1000 in IQI9Q. 

The fourth group, including organiza- 
tions that have been in business from 
twenty to twenty-four years inclusive, 
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shows on an average an increase in mem- 
bership and an increase in death rate 
from 5.71 in 1909 to 8.65 in 1919. 

The entire fifty-eight associations show 
a lapse ratio of about fifty-five per cent 
of new issues while the number of deaths 
has substantially increased, and the death 
rate per 1000 members Has increased 
from 7.76 in 1909 to 10.83 in 1919, 
about forty per cent on the average. 
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Elliott pane in New Location 

The Calvin S. Elliott general agency, repre- 
senting the Travelers of Hartford at Buffalo, 
N. Y., recently moved its office from the third 
floor, Morgan building, to larger offices on the 
ground floor of the Morgan building, with 
entrance on the Pearl street side. This agency 
has been 3uffalo for a great 
many years and has built up a volume of busi- 
ness which requires a large staff. Activities 
are principally in the life and accident depart- 
ments, although liability, 
and general casualty lines, 
of automobile insurance, 


established in 


compensation, 
including all kinds 


group 


are handled ex- 
tensively. 

During the war the Elliott Agency’s force of 
representatives was reduced to a mere handful. 
the army however, the 


Since demobilized, 


THE SPECTATOR 


agency has grown gradually until to-day a 
force of more than a hundred men are licensed 
to sell the Travelers various lines through the 
Elliott and, in addition numerous 
brokers are placing a volume of business in 
commercial lines through that office. 

The office is splendidly equipped and pro- 
vides private desks and telephone service to 
all of the active full-time Department 
heads have charge of the various lines and 


Agency, 


agents. 


the business is growing at a rapid pace. 

The Elliott Agency is aggressive and liberal 
in its views and its advertisements have ap- 
peared in the Buffalo papers with more or less 
frequency. — 

Gary National Life’s Good Business 
National Life of Gary, Ind., re- 
satisfactory 


The Gary 
ports a very substantial and 
erowth for the first six months of 1920. The 
written and paid-for business far exceeds re- 


sults obtained during the corresponding period - 


of 1919, and ninety-five per cent of the busi- 
ness has been paid for on the annual basis. 

The company will hold its 
convention August 30 and 31, at its home office 
in Gary, Ind. A large number of agents have 
already qualified as delegates, and others will 
qualify before the allotted time expires. Let- 
ters received from the field force indicate a 
large attendance. 


annual agency 


“The Life Experience of 100 Average Men” is 


the title of a little chart containing eight colored dia- 
grams, published by P. D. Encababian. It sells at 


25 cents per copy. 
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The Test of Service 


The ultimate success of a life 
insurance company depends upon 
what those who have bought its 
policies in the past think of the 
service they have received. The 
Massachusetts Mutual passes this 
test with flying colors. Over 
$45,000,000, or 35%, of the busi- 
ness delivered last year was on the 
lives of men and women already 
insured in the Company. 


Joseph C. Behan, Supt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 


Spri gfield, Mass. Incorporated 1851 











Company Examinations Scheduled 

A large number of State examinations of in- 
surance companies are under way or about to 
be started. The examination of the Woodmen 
of the World and the Woodmen Circle at 
Omaha has just been completed by Kansas, 
Mississippi, Arkansas, Missouri, Iowa and 
Nebraska. The Capital Life of Colorado is 
being examined by Kansas and Colorado. The 


SYNOPSIS OF LIFE INSURANCE FOR THIRTY YEARS 


[Reprinted from 


Tue Spectator of 


July 22, 


because of certain errors which have now been corrected] 


Showing aggregate of premiums, interest on investments, payments to policyholders, and accumulation of assets in thirty years (1890 1919) 


of twenty-eight life insurance companies:. 






































| Assets 
Admitted Premiums Interest on Aggregate | Excess of Prems. Admitted Accumulated for | 
Name AND Location oF CoMPANY. Assets Received Investment, etc.,| Total Income Amounts Paid | Over Payments Assets Policyholders’ | Ratio of Benefits 
Jan. 1, 1890.| in Thirty Years. | for Thirty Years. for Thirty Years. | to Policyholders | to Policyholders. Jan. 1, 1920. _ _ Benefit |to Policyholders.f 
| in Thirty Years. in Thirty Years. | 
Sas-, 
oo $ $ ae  | § re $ $ | ; 
Miia MOMNN. 5.cs:k coi daaesncddeee ence 34,741,130 289,272,003 108,909,305) 398,181,308 230,649,616 58,622,387 136,838,109 102,096 979] 115.0 
Berkshire, Pittsfield...............2ee00+ 4,393,249 65 063, 376 20,531,699 85,595,075 49,008 416 16 054,960 27,178,636 22,785,387 | 110 3 
Connecticut General, Hartford........... 1,910,786 45,409,570 12,552,864 57,962,434 22,244,397 23,165,173 27 596,769 25,685,983) 105.6 
Connecticut Mutual, Hartford............ 57,862,366, _ 180,195,742} «100,258,732, _ 280,454,174 205,175,550| © *—24,979,808 85,849 770 27,987,404 129.4 
Equitable, New York erie weateereenn ese 105,361 »360) I: 508, 436, 910} 517,576,490 2,026,013 400 1,177,528,986 330,907,924 599, 423,919 494,062,559] 110.8 
= Sica tonics on - eal 
Equitable, Des Moines...........---+0++ 714,193 47,006,221! 12,431,305 59,437,526 19,072,725 27 —_ 496 28,649,067 27 ova s74 100.0 
Gear ne Moines piibikineneee que 14, 825 5, "966| 136,867,637] 52,242,183 189, 109 820 107,274,506 c 58,215,529 43,389,563} 110.1 
Home, New eee ti tls ae ye 6,694,305} 87,412,671 28,522,404 pe 59,789 .375 27,62: 37,780,735 31,086,43 103.9 
Manhattan, New Yerk..........-eeeee0% 11,729,400} 62'518,233| 27,434,474 2,707 57,742,817 "7 775, ‘416 19,253,781 7 524,381) 104 4 
Maryland, Baltimor ...........2+--00+- 1,447,219} 8,972,729) 3,903,785 12; ‘876, 514 6,983,835 1,988,894 3,990,084 2,542,865) 106.2 
Massachus: Mutual, Springfield...... 10, 415 S18, 223, 420, 284| 70, 128, 113 293,548,397 135,619,080 87,801,204 118,666,373 108.250,555| 109.1 
Michigan prado = gaan SPL Or > 2'580'2 257) 40,752,837) 54,236,249 28,321,265 12,431,572 14,276,061 11,686,804) 98 2 
Mutual Benefit, Newark...............- ; 494,473,735 663,329,608) 358,630,093 135,843,642 $257,666 ,492 212,429,529) 115 5 
Mutual Life, Naw WORE. oss iceecoesncs 135, 1,545,658,543 606; ‘998 606 2,152,657,149 1,259,256,351 286,402,192 "662 390,275 526,751, 736| 115 6 
National Life, Montpelier. ........0.000% 17, 733 ’300| 155,892,595 50,847,894) 206,740,489 101,575,917 54,316 678 73,057,996 67,140, ‘801) 108.3 
Natic DSU GE Ue fs CHORD <s\0.6sccca esses 1,872,500) 40,449,859 15,846,416) 56,296,275 24,754,247 15,695 612 17,436,791 15,564,291 99 7 
ew E “8 deny , og Le eeeGaweane Rs 20582" 957| 191 727,922 63,072,047 | 254,799,969) 136,522,739 55,205,183 96.722,984 76,140,027 110 8 
New York Life, New York.............. 236, 450,348) 2,001,768,233 627,160,614 2,628, 928 ,847| 1,321,535,185 680,233,048 961.022,120 856,606,798) 108.8 
Northwestern Mutual, Milwaukee........ 37,107,929) 918,754,787 291,434,417) 1. 210,189, 204 650,704,631 268,050,156 440,861,776 403,753,847 114 a 
Pacific Mutual, Los Angeles............. 2'111,318) 84,737,332 24,530,492) 109,267,824) 44,255,223 40,482,109 47,695,168 45,583,850 106 .0 
Penn Mutual. Philadelphia.............. 15,093,494) 426,874,262 130,765,6C8| 557,639,870) 272,249,750 154,624,512 203,720,835 188,627,341 107.9 
Phoenix rae iadelphia a PE ener 12,253,634! 110 532 225 37,844,333 148,376,558] 76,430,752 34,101,473 52,461,539 42 458,796 107.5 
Provid ident L. and T., Philadelphia........ 16,946,145} 228,364,094 84,271,004 312,635,098) 166,484,528 61,879,566 112,125,014 95,178,869 114.6 
State Mutual, W orcester Soe 5,659,204) 129,494,760 39,650,981 169,145,741} 85,853 069) 43,641,691 61,866,997 55,207 793 108.9 
Trav elers, Hartford..............-..0... 9,656,148 203 363,325 74,161,6 2 277,524; 987) 92,686,691| 110,676 634 121,566,083 111,909,935 100.6 
Union Central, Cincinnati............. 5 (575,497 257,864 065 102,522,400) 360 386 465) 162,824,793 95 039,272 136,771,240 131,195,743 114.0 
Union Mutual’ Portland hie. BC len ie 6,157,343 54,486,365 17,164,738| 71,651,103} 40,638,773 13,847,592 19,263,501 13,106,158 98.6 
United States, New York............... 6,266,338 31,968,375) 12,435,818) 44,404, 193| 30,591,904 1,376,471 6,790,946 534,608 97.4 
Aggregates (28 COMPANION)... << 000506: 827,027,206 me 9,571,738,690 3,3 16,537 ,669| 13ge7 s70aul 6,924,405,214 2,697 ,293 092 4,429,138 ,590 3,747 ,223 906 111.4 
| | 
| 

















————— 


t Being the ratio of payments to polieyho'ders, plus, the increase of assets to premium receipts for thirty years. 





TI 


*—-Payments to policyholders exceed premiums. 


t-On amortized basis. 
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WANTED 


to get in touch with Life 
Insurance <cAgents and 
General Agentsfor State 
of Illinois by growing, pro- 
gressive Company. 
Liberal contracts with at- 
tractive renewals. 
Providers Life Assurance Co. 
Home Offices 


10 South La Salle Street 
CHICAGO, ILL. 











Liberty Life of Topeka is to be examined this 
month by Kansas and Nebraska. 

The Kansas Casualty Company of Wichita is 
to be examined by Kansas and four or five 
other State departments. 

Kansas and Idaho are to examine the Bank- 
ers Casualty Company of Minnesota _ this 
month. 


UTAH LIFE MEN MEET 


Underwriters Addressed by Senator Smoot, 
J. Stanley Edwards, Commissioner 


Wells and Heber J. Grant 


The first annual sales congress of the Utah 
Association of Life Underwriters, which closed 
last week, was one of the most notable gather- 
ings of life insurance men ever held in Salt 
Lake City. Among the speakers were J. 
Stanley Edwards, president of the National 
Association ot Life Underwriters; Heber J. 
Grant, head of the Mormon Church, president 
of the Beneficial Life Insurance Company and 
one of the best known insurance men in the 
West; Reed Smoot, U. S. Senator for Utah; 
Rulon S. Wells, Insurance Commissioner for 
Utah; Rulon M. Owen, president of the Utah 
Life Underwriters Association; E. O. Howard, 
president of Walker Bros. Bank, Salt Lake 
City ; Earl J. Glade, professor of salesmanship, 
University of Utah; Fred C. Hathaway and 
W. D. Brown, local managers of large life 
companies. 

Senator Smoot advocated the elimination of 
taxes on life insurance, pointing out that in- 
‘surance was a matter of savings and that 


it: Sa 
Insurance Sales Letters 


Open the way to real business—create a keen 
realization of the value of adequate insurance and 
prepare the way for a personal call to close the appli- 
cation. More than 400 salesmen are using Hull’s 
sales creating letters for life, accident, partnership, 
corporation and fire business. An insurance com- 
any official writes, “‘Am well pleased with the letters. 
hall be able to make effective use of them.” Re- 
quest partieulars—ask for folder 11A. 


WILLIAM. S. HULL Madison, Conn. 
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under present conditions a man taxed himself 
in order to pay for it. 

Mr. Edwards told why the insurance busi- 
ness was the greatest trade organization in 
the country for salesmanship. In endorsing 
Senator Smoot’s remarks he outlined the 
plans of the National Association with respect 
to getting legislative protection against en- 
croachments. The speaker said he was present 
to help get 20,000 members for the National 
Association and insisted that more of Utah’s 
life men should join the organization. 

Commissioner Wells, in giving life insur- 
ance statistics, said there was now $244,000,000 
of insurance now in force in Utah. He spoke 
highly of the work accomplished by the under- 
writers association, referring especially to 
their code of ethics. President Owen said 
membership had increased 100 per cent in the 
Utah association during the past year and 
spoke hopefully of the future. 

Mr. Howard stated that “there is no busi- 
ness in the world in which the public spends 
so much money and yet knows so little about 
as life insurance.” The insurance business, 
he said, was one of dignity, service and re- 
sponsibility, with profitable return for time 
spent, and therefore was one of the worth- 
while jobs of the world. He emphasized the 
responsibility resting on salesmen in seeing 
that their clients had the right kind of insur- 
ance. “You must study your risk, you must 
study your man,” he declared. “You must go 
to him with a definite, concrete proposition,” 
he said. 

W. D. Brown, superintendent of the local 
branch of the Prudential, also emphasized the 
fact that the public knows very little about the 
insurance business and said insurance men to 
succeed must proceed along lines of scientific 
salesmanship. 

Heber J. Grant told of his love for the in- 
surance business and said that next to 
ecclesiastical work he had devoted the largest 
part of his life to insurance. 


Northern Life’s $100,000 Club 

The passenger list for the trip to San Fran- 
cisco of the $100,000 Club of the Northern Life 
of Seattle, Wash., was fast filling up when 
last reported. There were already a consider- 
able number who will enjoy the pleasure trip 
at the company’s expense and it was expected 
that others would qualify so as to start 
August 7. 

The “Aurora Borealis,” issued monthly by 
the Northern Life, is a breezy and inspirational 
paper which should be much appreciated by 
the company’s agents. 


Issues Accident and Life Association Charts 

The Spectator Company of this city has pub- 
lished “The Pocket Register of Accident In- 
surance,” giving the principal statistics of 
companies writing health and accident insur- 
ance for the past five years. 

The Spectator Company has also published 
“The Pocket Register of Life Associations,” 
giving the statistics for five years of a large 
number of stipulated premium, assessment and 
fraternal’ institutions—Journal of Cominerce, 
New York. 
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The 


PERFECT 
PROTECTION 
POLICY 


OF THE 


RELIANCE LIFE 


gives you something absolute- 
ly new and different to talk 
to.your prospects. Gives you 
a chance to earn more money 


than you are now making. 


Our Life Insurance Contracts 
contain the most up-to-date 
clauses known to the Insurance 
World. The Accident and 
Health gives full protection 
for at least a third less cost 
than regular casualty com- 
panies. Our agency contracts 
are as liberal as can be made. 


WRITE AND WE WILL TELL 
You More ABouT OURSELVES 


Reliance Life 


Insurance Company 
of Pittsburgh 


Farmers Bank Building 


PITTSBURGH, PENNSYLVANIA 


_J 
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rights. 





Cleveland, Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. Address 


Exclusive, care of The Spectator 








Life Men’s Plans for Boston 


The entertainment committee of the Boston 
Life Underwriters met recently and com- 
pleted plans for the social and entertainment 
features of the National Association’s con- 
vention there this fall. The plans, which were 
tentatively given out some time ago, are elabo- 
rate enough to exceed by far anything of a 
like nature at previous conventions in other 
cities. The Boston Underwriters intend to 
make this year’s meeting a special attraction 
and one to be remembered by those attending. 


—Delorest Bowman of Chicago is successor to the 
firm of Lynch and Lynch in the agency management 
at Rockford, IIl., for the Bankers Life of Des Moines. 


“PRESIDENT EDWARDS’ WEEK” 


Plan of Dick Oliver for Membership Drive 
of Life Underwriters 


A new plan for doubling up the membership 
of the National Association of Life Under- 
writers has been launched by Dick Oliver, 
agent of Denver, Col., who has been one of the 
assistants of President J. Stanley Edwards in 
the recent drive. He announces that Septem- 
ber 6-11 will be “President Edwards’ Week” 
and urges a special effort to complete quotas 
during that week. Mr. Oliver has written a 
letter to the presidents of the various locals 
which is in part as follows: 

Let’s come alive! If you and I, Mr. j 

in fact, if our whole 








contract. 


serve WITH The Lincoln. 


of its terms. 


Your Emancipation 
Proclamation 


Your agency contract with 
The Lincoln National Life In= 
surance Company is a procla= 
mation of emancipation from 
the dangers of the old style 


You are not owned by a general agent, a man= 
ager or the company itself when you agree to 


Each agency contract is direct with the Home 
Office and it can only be cancelled for a violation 


You insure your future income when you 


outfit do not get behind 
and help the “Round- 
up Boss,’ President 
Edwards, pour a little 
leather in this lizzard- 
neck, balky, brush-tail 
cayuse, the 20,000 mem- 
bership campaign for 
1920 is going to fail, 
and every local pres- 
ident as well as every 
other executive now 
holding office, will in 
the future have to look 
back on a bum record. 

Let’s call our friends 
and advisers, such as 
all the committees and 
officers of our local 
associations, together 
and point out to them 
that at the Boston 
meeting there is going 
to be a gigantic map of 
the whole United 
States, on which there 
will be given a record 
of the work of each 
local association under 
the preceding local 





president as compared 





(Cink uP (wins tHe @) LINCOLN) 


to the present incum- 
bents—ask our friends 








Lincoln Life Building 





The Lincoln National Life Insurance Co. 
“Tts Name Indicates its Character” 
Fort Wayne, Indiana 


Now More Than $1 40,000,000 In Force 


and co-workers to 
“lock horns” with us 
for a snappy, quick, 
red-hot campaign, say 
from September 6 to 
September 11. Call it 
“President Edwards’ 
Week.” 

I know there is a 
fight in every move, but 
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we cati win in a walk if we shoot it over with 
enough pep. So, as they say out here, “Saddle - 
up and let’s go—Cowboy!” 
Along with his letter Mr. Oliver presents 
a plan of action for local officers to follow. 





Group Insurance in Missouri 

Among the recent group insurance cases 
closed by the Missouri State Life Insurance 
Company are the following: 

The First National Bank of St. Louis has 
given each of its employees a thousand dollar 
insurance policy. The total number of em- 
ployees covered in this case is 650. 

The Kinloch Long Distance Telephone Co. 
of Missouri covered each of its employees, as 
well as the employees of all its subsidiary lines, 
including the Kinloch Telephone Co., the 
Suburban Telephone Co. and the Sedalia 
Home Telephone Co., for an amount of insur- 
ance depending upon the length of the em- 
ployee’s service. The insurance in this case 
is effective on all employees who have been in 
the service of the company three months or 
more, and there are over 500 employees 
covered initially. 

The St. Louis Union Trust Co. has covered 
each of its employees for $1000. 

The National Bank of Commerce of Kansas 
City, Mo., has insured its officers and em- 
ployees on a plan which determines each em- 
ployee’s insurance by both his salary and 
length of employment. This case was closed 
through the efforts of General Agent Maddox. 

Claes & Lehnbeuter Manufcturing Co., of 
St. Louis, engaged in cabinet making, through 
Agent Otto F. Frank, has insured all of its 
employees under a group contract, the amount 
of insurance depending upon the employee’s 
length of service. 


Old Membership of Fraternal Aid Union 
Rerated 

The Fraternal Aid Union of Lawrence, Kan,. 
makes the following announcement: 

The Fraternal Aid Union of Kansas recently 
mailed refund checks to upwards of 9000 peo- 
ple, refunding them the equivalent of one 
month’s payment. This refund was based upon 
earnings achieved through favorable mortality 
experience and other elements of management 
affecting all the members in the American Four 
Class, who for several years had been con- 
tributing adequate rates to the association. 

Another advanced step taken by the Fra- 
ternal Aid Union is to rerate’its entire old 
membership and bring them up to adequacy. 
This action was approved by the supreme 
lodge in July. Hereafter, all the former low- 
geared assessment-paying membership will be 
newly classified under contributions based on 
adequacy, under the “step rate” payment plan. 
This action places the Fraternal Aid Union in 
a distinctive position regarding its old mem- 
bership, and lifts it into a unique place in the 
fraternal world. All of its new business has 
been absolutely adequate for nearly five years 
past, and with the recent action readjusting 
all members who formerly paid assessments 
that were too low, the association becomes a 
fully adequate rate fraternal. 

Samuel S. Baty has been appointed supreme 
secretary of the Fraternal Aid Union, succeed- 
ing L. D. Roberts, who resigned to move to 
Los Angeles, where he will engage in agency 
development work for the organization. 
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Liberal Contracts—Low 


are Montana farmers. 
live agent. 


Home Office 





RARE OPPORTUNITY 


General Agents and Local Agents 


WANTED 


in every county in MONTANA 
A splendid direct Home Office Contract is waiting for the right 


Cost Policies. 
Company has over 300 Stockholders in Montana, many of whom 
Their co-operation means much to the 


Write for our proposition today. 


EQUITY LIFE INSURANCE COMPANY 


This Legal Reserve 


Great Falls, Montana 








Decrease in Policy Loans 
A tabulation of premium rates and _ policy 
loans reported by the life companies doing 
business in Connecticut has just been made 
public by the State Insurance Department at 
Hartford. The percentage of this class of in- 








CHICAGO 
NATIONAL LIFE 
INSURANCE C0. 


10 South La Salle Street 


NOW ORGANIZING 


AN ILLINOIS COMPANY OWNED BY 
ILLINOIS CAPITAL—MANAGED BY 
LIFE INSURANCE MEN 























vestment by the companies to the latter’s total 
earning assets shows a decrease from 15.02 in 
1915 to 11.99 in 1919, affording proof, if any 
of the great increase in public 


were needed, 


prosperity in that interval. 


Advertising Builds Up Agency Force 


The recent examination of the Two Republics Life 


by the Texas and New Mexico Insurance Department 
Frank J. 


makes mention twice of the value to that company of 


officials with Haight, consulting actuary, 


advertising in the insurance journals. Remarking on 


the expenditures for advertising, the report concludes 
effected 


that “‘A large increase in the agency force 


would indicate that this expenditure for advertising 


produced satisfactory results.”” Again commenting on 


the agency department, the report states that: 


At the beginning of the year 1919 and for several 
years previous to that time the company had no 
agency force to speak of. Its one source of new busi- 
ness was an agency in Kentucky which wrote a very 
unsatisfactory temporary class of business. During 
the year 1919 a great deal of progress was made in 
the agency work, and on December 31 the company 
had 135 producing agents as compared with four 
the previous year. These agents produced during 
the year 1919 over $800,000 of insurance, and during 
the first three months of 1920, $802,361 of paid-for 
business. 

When the report was first published, THE SPECTATOR 
noted with perhaps justifiable self-satisfaction that the 
advertisements of The Two Republics appearing 
weekly in THE SPeEcTATOR throughout 1919 must have 
contributed in no small measure to the results testi- 
fied to in the report, yet it did not feel called upon 
to make any public announcement on the subject, such 
results being the ordinary ones flowing from judicious 
advertising. When, a contemporary 
prominence to the above excerpts and attempts to take 
all the credit for the results by stating that ‘‘the sig- 
fact that the 
Insur- 


however, gives 


nificant part of this showing is in the 
advertising exclusively in the 
to refer 


company began 


ance Field in 1919,’ it becomes necessary 
our esteemed contemporary to our own files for last 
Two Republics has placed more 


SPECTATOR other 


year. Moreover, The 


advertising in THE than in any 


journal. 
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NEW JERSEY RESERVES 


Preliminary Term Requirements as 
Modified by Law of 1920 





RESEMBLANCE TO ILLINOIS STANDARD 





Whole Life Net Premiums and Terminal Reserves 
are Presented 


The 1920 session of the New Jersey Legis- 
lature amended the insurance law, so as to 
provide for a preliminary term valuation under 
and at the time 
abandon what has been known as the “New 
Jersey Modified Net Reserve Plan.” This law 
went into effect March 24 last, and is known 
as chapter 42 of the Laws of 1920. It applies 
only to ordinary preliminary term policies, and 
not to industrial issues. 

The valuation provisions of the law in gen- 
eral differ from the “Illinois Standard” modi- 
fied preliminary term provisions only as re- 
policies with premiums running for 
than twenty The New Jersey 
law requires that for such forms the reserve 
shall be brought up to the regular full net re- 
serve by means of a pure endowment premium 
collected throughout twenty years. 

Fackler & Fackler make the following state- 
ment to THE SpecTAToR regarding these tables: 


certain conditions, same 


gards 


more years. 


As you may remember, the last New Jersey 
Legislature amended the insurance law, pro- 
viding for a preliminary term valuation under 


CONFIDENCE 


Years of Faithful service and 
cooperation and_ honorable 
business dealings have gained 
for this Company the un- 
questionable standing and 
confidence of its policyholders 
and agents. 











Attractive general agency con- 
tracts with unusual oppor- 
tunities for reputable, industri- 
ous salesmen desiring perma- 
nent connection with a strictly 
aggressive Company. Modern 
policies containing Double 
Indemnity and Total Dis- 
ability features. 


Write for information 
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PRELIMINARY TERM MODIFIED ACCORDING TO NEW JERSEY 1920 LAW 
Net Annual Premiums and Terminal Reserves per $1000 
WHOLE LIFE INSURANCE, PREMIUMS CONTINUOUS TO DEATH 


_ American Experience Three and _One- half Per Cent _ 
















































































































































































: Re- | Subse- 
a iy | ment Reserves at Enp or Yxars. ‘Siccieiias at Tecsew Dain, 
Acg.| Pre- | End | Years + is oe = Axk.| 
|miums. of Pre- | | | Nl l Nl l 
Year. |miums., 2 3 4 | 56 6 t | & } -& | 20; IE | 22 | 285) IA 15 16 17 18 | 19 20 
| $ $ | § $ $ g $ $ ¢ | 's $ | § , ¢ i's | $ $ $ $ § $s | 
15} 7.51 | 0.14 | 7 56] 5.53) 11.12} 16.92) 22.93; 29 16; 35.60| 42.28) 49.20 15 56 36 63.79] 71.48) 79 43) 87.68) 96.21] 105.04) 114.18) 123.63 133.41} 143.52 
16) 7.54 14 | 12.81) 5.77) 11.59) 17.63 oS 30.37} 37.08) 44.03) 51.23 16 58.69! 66.41 74. 41| 82.70) 91.27) 100.14 109.32) 118.8:| 128.65 138.81 | 149.31 
re t-o 15 13.07 6.00) 12.07) 18.36) 24.8 31.62} 38.61} 45.84) 53.35 17 | 61.11) 69.15] 77.47| 86 09) 95.01} 104.24) 113 79) 123 . 66| 133.8. 144.43) 155.34 
18 | 7.61 15 | 13.35} 6.26) 12.58} 19.13) 25 al 32.93} 40.21] 47.75) 55.55 18 63.63) 72. 00) 80.66] 89.63} 98.91} 108.51) 118.43) 128.70) 139.31, 150.28) 161.61 
19 7.66 .16 | 13.62} 6.52) 13.10 19.92) ins 34.30] 41.88) 49.73) 57.86 19 | 66.27) 74.98) 83.99] 93.32)102.98) 112.96) 123.28) 133.95) 144.98) 156.37) 168.12 
| ee | | 
20 | 7.70 17 | 13.93} 6.79) 13.64) 20.75} 28.11] 35.73] 43.63) 51.80} 60.26 20 | 69.02) 78.09) 87.47) wine 117.60} 128.33 139.421 150.88 162.70) 174.90 
S| 7.a .17 | 14.24] 7.07) 14.21] 21.62] 29.29) 37.23) 45.45) 53.97) 62.78 21) 71.99) 81 34 91.11/101.20)111.64| 122.44 133 . 60} 145.12} 157.01; 169.29) 181.94 
22 | 7.81 18 | 14.57] 7.37] 14.82) 22.54) 30.53) 38.80] 47.37 56.23) 65.41 22 | 74.91 84.74! 94.90/105.40/116.27| 127.49] 139.09} 151.06} 163.41) 176.14) 189.28 
23 | 7.86 18 | 14.92) 7.68} 15.45) 23.49) 31.82) 40.45] 49.37) 58.61) 68.17 23 78.06) 88.29) 98.86/109.80)121.10| 132.77} 144.81) 157.24; 170.06| 183.28| 196.90 
24 | 7.92 19 | 15.28) 8.01) 16.11] 24.49) 33.18) 42.16] 51.46] 61.09} 71.05 24) 81.35; 91.99)103 bi jens ‘lap 138.25 -_e 163.67} 176.98; 190.70; 204.82 
| | | 
25)| 7.98 .19 15. 66; 8.35) 16.80} 25.54) 34.59) 43.56] 53.66) 63.69) 74 06 25 | 84.78) 95.87|107.32|119.16/131.37| 143.97] 156.97) 170.37) 184.18} 198.41| 213.04 
26 8.05 .20 | 16.06; 8 71) 17.52) 26.64] 36.07) 45.84) 55.95) 66.39) 77.20 26 88.37) 99.91/111.83)}124.13/136.83} 149.92) 163.42) 177.33} 191 67| 206.41] 221.57 
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29, 8.27 .22 | 17.40} 9.89) 19.90) 30.25 7 52.02} 63.47| 75.30) 87.51 29 ait He os aie Tacs se 169.30) 184.40 | 10-98 215.86} 232.21) 248.95 
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and at the same time aban- 
doning what has been known as the “New 
Jersey Modified Net Reserve Plan.” This 
law took effect March 24, 1920, and is known 
as Chapter 42 of the Laws of 1920. 

In the course of our work we have had to 
compute certain reserves according to this 
amendment and we have thought that they 
might be worth publishing. The valuation pro- 
Visions of the law in general differ from the 
“Illinois Standard” modified preliminary term 
Provisions only as regards policies with 
Premiums running for more than twenty years. 
The New Jersey law requires that for such 
forms the reserve shall be brought up to the 
regular full net reserve by means of a pure 
endowment premium collected throughout 
twenty years. As long term endowments and 
whole life policies with premiums for stated 
terms of more than twenty years are issued 
rather frequently, we have thought it 


certain conditions 


less 


might be desirable to publish now only the 





premiums and reserves for whole life policies 
with premiums payable throughout life. 

We accordingly enclose tables of these values 
and will be glad. to revise any explanatory 
matter w hich you jmay see fit to publish in con- 
nection with the tables. We could furnish the 
corresponding mean reserves if you wish them, 
and if you think it worth while, we could take 
up with you the subject of preparing, for pub- 
lication, additional tables under this new law, 
such as premiums and reserves for twenty- five 
and thirty payment life, and twenty-five, thirty, 
thirty-five, forty year endowments, etc., or 
endowments at sixty, sixty-five, seventy, etc. 

In this issue of THE Spectator will be found 
a table prepared by Fackler & Fackler show- 
ing the net annual premiums and terminal re- 
serves per $1000 of whole life insurance, with 
premiums continuous until death, based upon 
the Experience 34% Mortality 
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American 


Table, in accordance with the requirements of 
the new minimum valuation basis in New 
Jersey; this is the principal form specially af- 
fected by this new law. This table gives the 
first year premiums for ages fifteen to seventy 
at issue, the terminal reserves for such policies 
at the end of the first year, the premiums for 
nineteen subsequent years, and the terminal re- 
for the second to the 


serves, year by year, 


twentieth policy years. 


Milton B. Barnum Dead 
Milton B. Barnum, for thirty-five years 
connected with the AZtna Life at Albany, N. 
Y., died in that city last week, aged sixty-five 


years. During the past fifteen years Mr. 
3arnum had been manager of the Albany 
office, 





Auto and Marine Insurance 


AUTOMOBILE AND 
MARINE INSURANCE 


E. F. Janssens Opens Branch Offices 


FE. F. Janssens, the well known Belgian in- 
surance man, has opened, besides his Antwerp 
offices at 2 Courte rue des Claires, two branch 
offices, viz.: 28 rue St. Michel, Brussels, and 
2 rue Vinave d’Ile, Liége. He represents vari- 
ous prominent companies as underwriter and 
claims settler for insurance and reinsurance, 
for marine and fire risks, and also for casualty 
and automobile losses, etc. He transacts a 
large business which is reported to be in- 
creasing daily. Mr. Janssens is open for the 
agencies of good American companies, and re- 
ports the following as his bankers: Société 
Marseillaise, 4 rue Auber, Paris; Banque d’ 
Outremer, rue de Namur, Brussels; Agence 
de la Banque d’Outremer, 57 rue de Marais, 
Brussels; Banque d’Anvers, Antwerp; Lloyd's 
Bank, Brussels; Banque Générale Liégeoise, 
Liége; Sté Francaise de Banque et de Dépots, 
Antwerp; Lloyd’s Bank, Antwerp; Sté Fran- 
caise et de Dépots, Bld. Anspach, Brussels. 








Aircraft Insurance in Kansas 
The Brier-Rice insurance service of Topeka 
has become the general agents for the aircraft 
insurance line of the Home Insurance Com- 
pany of New York, with the entire State of 
Kansas as its field. There are two aircraft 





“All kinds of Insurance 
on Automobiles” 


FIRE THEFT 
COLLISION LIABILITY 
PROPERTY DAMAGE 


AUTOMOBILE INSURANCE EXCLUSIVELY 


American Automobile 
Insurance Company 


Pierce Building, ST. LOUIS, MO. 


LAWRENCE B. PIERCE, Chairman of Board 
CHAS. W. DISBROW, President 











THE SPECTATOR 


factories in Kansas at present. The Brier- 
Rice service will write complete coverage for 
aircraft, including fire, theft, transportation, 
collision, property damage, liability, windstorm 
and tornado. The premium will be fifteen per 
cent of the valuation of the machine. 


Merchants and Shippers New President 

Robert E. Binger, formerly vice-president 
of the Merchants and Shippers Insurance 
Company of New York, who has held that 
office since its organization in 1919, has been 
elected president. Mr. Binger is president of 
the New Castle Leather Company. 

Samuel F, Martin was elected vice-president 
and also retains his present position as secre- 
tary. Millard F. Waltz, Jr., was elected assist- 
ant treasurer. 


Aircraft Association Head Resigns 
Nevett S. Bartow, president of the Queen 
Insurance Company, has resigned as president 
of the Aircraft Insurance Association, a posi- 
tion to which he was only recently elected. 
Mr. Bartow says he finds that the pressure of 
other duties makes it impossible for him to 
serve. 
What is List Price of Automobile? 
What is the list price on a motor car? That 
is the question being considered by the Kansas 
Insurance Department following the receipt of 
a complaint of R. E. Decker of Lawrence 
against the Illinois Automobile Insurance Ex- 
change. Decker bought a new car and in- 
sured it to the limit of the company’s con- 
tracts, eighty per cent 


Thursday 


Banks Discourage Loans on Cars 


By making interest rates more onerous, 
banks are now reported to be restricting their 
loans on notes taken by concerns financing 
the purchases of automobiles. A number of 
such companies throughout the country have 
made a practice of loaning money to buyers of 
automobiles, taking the obligations of the pur- 
chasers, payable in installments, and discount- 
ing them with banks as capital was needed. 
A higher discount rate would naturally reduce 
or eliminate the profit on this class of business, 
and the absence of incentive for renewal of 
notes might tend to produce an element of 


moral hazard as to cars so purchased, 


R. C. Taylor has been appointed manager of 
the branch office of the Shippers Underwriting 
Agency, Beaver street, New York. Mr, Taylor 
was with the Insurance Company of North 
America before going to the Shippers. 


Thomas A. Allen, secretary of the insurance 
house of Chubb & Sons, is passing his vacation 
in Vermont. 


Charles H. Gardner and Bennett Ellison 
have severed their connection with the Amer- 
ican Merchant Marine Insurance Company. 


—The Union Marine Insurance Company, Ltd., of 
Liverpool, England, has been admitted to do business 
in Arkansas. The company will write marine, trans- 
portation and automobile risks. 








of the list price. When 
he had a total loss the 
company maintained 
that the list price was 
the price of the car at 
the factory, less the 
war tax and the egent’s 
commission. It offered 
to buy a car of the 
same make and costing 
the amount of eighty 
per cent of this list 
price and give it to 
Decker. This he re- 
fused to accept and the 
Insurance Department 
held that he should not 
be compelled to accept 
any car which might be 
purchased at this figure. 
But whether the eighty 
per cent should be 
figured on the cata- 
logue prices of the car 
with the deduction of 
the war tax or on the 
price with both war tax 
and 
ducted, 
wholesale price of the 


commission de- 
the actual 


car, has not been de- 
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SALESMEN MUST SELL THEMSELVES FIRST 


Once Convinced of the Excellence of their Wares Success is Almost Automatic 


WHERE AMBITION HAS FULL OPPORTUNITY FOR DE\ ELOPMENT 


Sail 


Time Given to Studying the Field of One’s Activities is Always Well Spent—Knowledge of Principles 
More Essential Than Natural Aptitude 


Exhausting two large editions in ten montls, 
with orders flowing in for a third edition now 
being prepared, testifies to the value of a hand- 
book of salesmanship principles writte. and 
published by Norval A. Hawkins, for twelve 
years commercial and general sales manager 
of the Ford Motor Company, Detroit.  Al- 
though the book is not written with any view 
to life insurance salesmanship in particular, the 
principles set forth, the planning of a cam- 
paign and the practical methods of achieving 
success are so remarkably applicable to life 
insurance that THe Spectator has obtained 
permission from the author to publish in suc- 
cessive issues the most salient portions of this 
remarkable work. The first instalment, pre- 
sented herewith, deals with the factor preced- 
ing the personal factor and too frequently 
overlooked, namely the “sales” element, the 
choice of profession. Mr. Hawkins says: 

You have heard the expression, “I don't 
know where I’m going, but I’m on my way.” 
That is how the average man enters the pro- 
fession of selling. Often you meet a salesman 
who has just been “on his way” all his life 
with only a vague notion about his destination. 
We don’t want to blunder into salesmanship 
and to stumble along in the dark. We will 
open our eyes at the beginning and proceed 
intelligently. We should first be sold on the 
proposition that the “Sales” field offers us the 
best opportunities, before we start selling any- 
thing. If you already are in the profession, 
but have been “going it blind,” stop and look 
around to get your bearings instead of stum- 
bling along any farther. 

A young man was ambitious to become a 
lawyer. But he was short of money and had 
to earn enough to pay his way through college. 
So, of course, he started out as a book agent 
the summer after he finished High School. 
The volume he was given to sell was one of 
those “Compendiums of All Useful Knowl- 
edge,” alleged to contain information on almost 
every subject imaginable, from a cure for 
warts to how a fellow in love should propose. 
This young man was assigned to a territory in 
Towa's richest farm section, handed a receipt 
for five dollars he was required to deposit for 


his sample book, and shooed out to his chosen 
field with several lungfuls of hot air from the 
manager of canvassers. 

He had been told that the best way to sell 
the Compendium was to get prospects to ask 
questions regarding subjects about which they 
wanted knowledge. The young man faithfully 
tried to follow instructions. But he found that 
nobody was interested in the population of 
Uruguay, or the name of the shah of Persia, 
or the number of eyes a fly has, or in any of 
the “Useful Knowledge” the Compendium con- 
tained. The farmers wanted to know how to 
kill potato bugs, what the price of corn was 
likely to be that fall, and whether or not the 
young man would consider twenty dollars a 
month and board, to work on the farm until 
after harvest. The farmers’ wives were 
curious about the rumor that hoop-skirts were 
coming back into style, and wondered if they’d 
have to wear bustles again to be fashionable. 
Not one of them asked for the Eskimo recipe 
for making butterscotch from whale’s milk, 
which was on page 984 of the Compendium. 

As the young salesman did not have to spend 
his evenings writing up orders, he had plenty 
of time to think. He knew there was a want 
for knowledge in his territory. The trouble 
with his selling campaign was that his goods 
did not fill the need for knowledge in that 
Sales field. At the end of the first week he 
decided to take the twenty dollars a month 
and board and send back his sample books. 
All that summer he worked in the fields and 
milked cows. Also every day he worked on 
a big idea that had come to him, and milked 
from his job knowledge of actual conditions 
on a farm, 

He became so interested in new plans that 
he postponed studying law. In the fall he re- 
turned to his home and sold the big idea to a 
banker, who lent him a thousand dollars to test 
it out. Meanwhile the young man had sent to 
the United States Department of Agriculture 
at Washington for every pamphlet published 
hy the Government that was likely to contain 
information useful to a farmer or to the family 
of a farmer. From this printed matter the 
young man prepared articles in popular form, 


M7 


and made up a little book full of really useful 
knowledge. 

That winter he sold over four thousand 
copies for a dollar apiece. It was compara- 
tively easy, because he knew just what farmers 
wanted to know about and he had “the goods.” 
He kept on developing his big idea until he 
was publishing several agricultural papers. 
Very soon he came to the conclusion that he 
preferred hiring a lawyer to being one. He 
has been selling his big idea for twenty years. 
By the merest chance, you see, he sold it to 
himself in the first place. He is a man of 
whom often it is said that he owes his start 
toward a great success to “pure luck.” 

3ut the illustration should not suggest to us 
that it is wise to trust our choice of life careers 
to chance. It will be much better to do our 
own choosing than to depend on luck to start 
us right or to open a different door of oppor- 
tunity to us if we already have made a wrong 
beginning. We want to know “where we’re 
going” before we are “on our way.” 

Every man should have a pretty definite 
purpose when he chooses his life calling. But 
there are more men who start rather aimlessly 
than there are men who know just why they 
have decided on their chosen vocation in pref- 
erence to other kinds of work. There is a 
tremendous amount of time practically wasted 
by fellows who make false starts and have to 
begin over again. 

Think of the middle-aged men you know. 
How many of them are engaged in the same 
ovcupations to-day as they were when they 
were twenty-five? Of the three hundred and 
forty-one graduates of a certain class in the 
law department of a great university, only 
ninety-six, less than a third of the surviving 
members, were practicing their profession 
twenty-five years later. 

Similar statistics could be quoted about other 
professions. Even doctors and _ ministers 
abandon the callings for which they have 
studied many years. Of those who continue 
in their vocations many, perhaps most, are 
dissatisfied with the results of their life work. 
They sour on their jobs for one reason or an- 
other. The trouble with these men is that 
they did not take the pains to sell themselves 
on their professions when they chose them. 
They blundered into callings they do not fit. 
They are the familiar square pegs in round 
holes. 7 

Lawyers, doctors, ministers, teachers are as 
important to the world as salesmen, perhaps. 
So are mechanics, engineers, farmers, store- 
keepers, any of the men who do work that is 
of value to society. But to none of them are 





such rich opportunities offered as are to be 
found in the world field of Sales ; opportunities 
for fame, fortune, and the highest service to 
mankind. Yet there also are veteran sales- 
men who are dissatisfied with their work, who 
have soured on their jobs. They, too, are 
misfits in their callings. The reason is the same 
as in the cases of other square pegs in round 
holes. Those salesmen did not take the pains 
to sell themselves knowledge of where they 
were going before they started on their way. 

Let us assume that each of us is actuated 
now by a purpose in life, but that it is the in- 
definite purpose to attain what we call “Suc- 
cess.” Each one of us wants to make a name 
for himself, to earn money enough to satisfy 
him, and withal to be of as much benefit to 
society as he is capable of becoming. The 
combination of these three objects in about 
equal proportions constitutes the ambition of 
the average man when he starts purposefully 
in any career he chooses. Sometimes a man 
neglects his original purpose to be of as much 
service to mankind as possible, but he seldom 
forgets. his desire for fame and fortune. We 
are assuming, however, that our ambitions all 
are proportionately balanced—that we want 
to be famous and rich, but to give our share of 
service, too. Now, the question each of us 
asks is, “In what field can I best attain my 
triune purpose to achieve Success?” Every 
man needs to answer that question to himself 
convincingly, whether he is just beginning his 
career or already is engaged in his life voca- 
tion. If a man is uncertain about the wisdom 
of his choice of a calling, he can’t help stutter- 
ing a good deal on the job. 

Most of the readers of this book presumably 
have chosen the field of Salesmanship. Some 
of you are only studying to fit yourselves for 
entry into this great profession. Others have 
recently started to practice the art of selling. 
Many of you have been salesmen for years. 
But all alike you need to be convinced that you 
have made the wisest choice, to feel certain 
that you made no mistake, if your life work 
is to be highly efficient. Otherwise you may 
be restless, and waste time and energy con- 
jecturing whether or not the field of Salesman- 
ship affords you the best opportunities to suc- 
ceed. Let us make sure that as salesmen we 
are more likely to accomplish our triune pur- 
pose in working than we should be if we en- 
gaged in some other vocation. 

First, we recognize that there are three parts 
in our ambition. We want to attain “Success” 
by achieving fame, by making money, and by 
doing our fellows as much service as we 
severally can. A man whose ambition is to 
gain fame only, may accomplish his purpose 
while impoverishing himself and injuring 
others. The Kaiser is famous, for instance. 
Another man may hoard money in secret and 
become a rich miser who will do nobody a 
good turn. He becomes wealthy, but is not 
famous nor of service to mankind. A _ third 
man consecrates his life to service as a mis- 
sionary in a remote or obscure field, hut at- 
tains neither fame nor a competence. We 
respect him almost reverently; perhaps the 
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more because we know we ourselves aren't 
“built that way.” But none of these three 
classes of men are normal in their ambitions. 
Nor are men normal who combine in them- 
selves any two of the elements of the triune 
purpose that actuates the average human be- 
ing at the outset of his career, but who lack 
the third ingredient. Fame and fortune do 
not constitute the “Success” it is our ambition 
to achieve. We shall not be satisfied if our 
lives are of no service to the world. We 
should not be contented either, if our service 
brought us fame but kept us poor. Nor would 
the feeling that we had served well, and knowl- 
edge that we had grown rich, compensate for 
the lack of fame. We want to make names 
for ourselves, to earn plenty of money for our 
needs, and to have the gratification of con- 
sciousness that our life work is of real benefit 
t our fellow men. 

What does the field of Sales afford us in 
opportunities to achieve a normally balanced 
“Success,” as compared with other vocational 
fields? 

First, let us see if satisfactory fame is to 
he gained by the salesman. Think of the fame 
of Marshall Field, the best known of retail 
and wholesale salesmen. And call to mind 
Charles M. Schwab, famous for the sales of 
his specialty, steel products. Then remember 
J. Pierpont Morgan, Sr., and his fame as the 
greatest promoter salesman in the history of 
the world. Do our ambitions reach above the 
heights they attained? Leaving out of consid- 
eration, perhaps, the Presidency of the United 
States, because that great office is not compara- 
ble in fame with any less exalted position in the 
world—have there been in this generation 
three men more famous than Marshall Field, 
Charles M. Schwab and J. Pierpont Morgan, 
Sr., the three greatest salesmen of their times 
in their respective branches of salesmanship? 
And have there been any other menu who 
better earned all of their fame? 

Now consider the element of wealth within 
the reach of the salesman’s ambition. Would 
you not be satisfied to be as rich as Marshall 
Field and J. Pierpont Morgan were? Would 
you be discontented with the bank account and 
other financial resources of Charles M. Schwab? 
Can you think of anybody who has made him- 
self greater riches, unaided by salesmanship, 
than have been earned by Field, Morgan, or 
Schwab? 

Finally, how does the service of those three 
ereat salesmen to the world compare with the 
service other men of their time have done for 
their fellows? Marshall Field set a standard 
of merchandising for every store on earth, 
great or small—the standard of “The Best 
Service to the Customer,” which is the ideal 
of wholesale and retail selling. J. Pierpont 
Morgan enlarged the financial vision of Amer- 
ican bankers, who before his day seldom could 
see beyond the ends of their own noses, and 
revealed to their sight world-wide possibilities 
for the power of the dollar. He first taught 
us to think in billions,*as we have needed to 
think in the world crisis of war. And Charles 
M, Schwab, with his steel-fabricating organi- 
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zations added to his personality, has con- 
stituted our greatest industrial asset of offense 
and defense in the war to make the whole 
world safe for democracy. Incidentally, by his 
rise to a tremendous success after a slump in 
fame and fortune, he did us all the glorious 
service of proving how strongly a big man can 
“come back.” His victory, every bit of it 
earned, is an inspiration to every American. 

Can you think of three men who individually 
have exerted a greater constructive influence in 
the present generation than have Marshal! 
Field, J. Pierpont Morgan and Charles M. 
Schwab, the master wholesale-and-retail sales- 
man, the master promoter salesman, and the 
master salesman of specialties? 


LIFE INSURANCE MAXIMS 


Culled from ‘‘How to Sell Insurance,” 
William Alexander’s New Book* 

Rely on yourself, But get all the help you 
can from others. 

Get to work without delay. The best way to 
learn how to sell insurance is to sell it. 

Talk as little as possible. Let your prospect 
talk. Thus he will help you write his applica- 
tion. 

Insure the big men in your community. 
Then it will be easy to persuade the little men 
to follow their example. 

Life insurance transmutes mortality into 
immortality. Insurance on the life of the man 
who dies extends his producing power into 
the future. 

The law compels a man to provide for his 
family while he lives; love prompts him to ex- 
tend the provision after his death—life insur- 
ance provides the means. 

If you must work alone you will succeed if 
you have industry and determination. But you 
will get on faster if you are guided in the be- 
ginning by an experienced solicitor. 

The agent who wants to compete successfully 
with the modern up-to-date insurance sales- 
men round about him must have a thorough 
insurance education. 

There are two reasons for this. (1) To fit 
him to serve his clients wisely and well, and 
(2) to enable him to economize his time. 

Don’t hesitate to interview prominent men. 
You do not go to them on the strength of your 
individual standing, but as the representative 
of the responsible company whose agent you 
are. 

Life insurance is not a luxury. It is a neces- 
sity. And the need for it is constant. As soon 
as its value is recognized it is eagerly desired. 
Consequently, there is no dull season for those 
whose business it is to offer it to the public. 

It takes no more time to write a large ap- 
plication than a small one. And the larger the 
policy the greater the remuneration. But dont 
despise the small cases. Poor men, and those 
of moderate means, are the people most in 
need of insurance. The more small policies 
you sell the greater will be the service you will 
render to the public. 


Published by The Spectator Company 
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AGENTS, BORN AND MADE 





Is There Such a Thing as Life Insur- 
ance Temperament? 


AS TO COMMAND OF LANGUAGE 


Eccentricities Hinder Development, But Rubbing 
Up Against the World Puts Lustre on Brain and 
Heart 


The following is a further instalment of a 
series appearing in the Industrial Section of 
Tue Spectator. Jt is taken from an excel- 
lent little book entitled “Plain Reasons,” by 
Charles Warren Pickell, the well-known writer 
on life insurance subjects. 

In olden times physicians believed that in 
every human body four fluids existed—blood, 
phlegm, yellow bile (or choler) and black 
bile (or melancholy). On the relative propor- 
tions or quantity of these fluids, they believed 
a person’s temperament and even life de- 
pended, The idea still remains, although in a 
ereatly modified form. 

Nowadays, we say a fellow given to worry, 
imagining trouble, with a yellow complexion, 
has a bilious temperament—his system being 
full of yellow bile. Or, if one is ambitious, 
hopeful,-clouds lined with silver, smiles that 
won't come off, he has a sanguine tempera- 
ment—full of blood. You are certainly 
familiar with such form of temperament as 
choleric, belligerent, artistic, musical, me- 
chanical, religious, roving, etc., all such terms 
applying to the person who feels, determines 
and does certain peculiar things so weil that 
they make him distinct from his fellows. Is 
there a life insurance temperament? Are 
some men peculiarly qualified for this busi- 
ness? 

“Oh, he’s a born insurance man!” said a 
man at lunch recently, referring to a very suc- 
cessful solicitor. So? Did he know it when 
he was born? Did he know it when he began 
to sell insurance? Does he know it now? 
When did it dawn on him, if at all? He has 
icted all along exactly as if he were not “To 
the manner born”—working away for all he’s 
worth, trying to develop the best there is in 
him. If he fancied he knew it, one day when 
three big failures stared him in the face, he 
was much in doubt. There have been times 
when his friends said so, and other times when 
they were not so sure. 

Now, I'll admit that the great lights in the 
instrance firmament shine brightest in some 
phases—they seem to possess certain qualities 
which united to give them added 
brilliancy. Call it temperament, if you will— 
say “They are born for this business,” if you 
insist. No one knew it before they started 
and tried it out. They could be compared to 
a complex engine of many parts—never tested. 
Examine every bearing, tighten every nut, oil 
every part, now turn on the steam, Hurrah! 
it runs. It was “born” that way. You are 
Just such a piece of machinery. Who knows 
whether you will run smoothly and do the 
Work well, until the steam is turned on? 
Nobody! You don’t know it yourself. You 
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may have certain qualities in your make-up 
embryo—latent—that, if 
tried out in this business, will give you great 
Maybe not! There is absolutely no 
way to tell except to “try it out.” Men giving 
promise of success have 


in developed and 


success. 


failed ingloriously. 
Others very unprepossessing and unpromising 
have won distinction. 

I have always believed that however well 
qualified by “temperament” a man might be for 
this business, another may by will and work 
approximate, 

Advice again—when you start in this busi- 
ness, whatever may be your opinion of your- 
self, don’t “throw up the sponge” until you’re 
licked good and plenty! Give it a fair trial at 
least—fair to yourself, fair to the business and 
fuir to your company. How silly that young 
man was who thought to learn this, the greatest 
of all business, in three months—when he spent 
years learning to read and write well! How 
long should the trial last? Say, two years of 
hard study and patient work—by that time you 
will know whether you are “born for the busi- 
ness,” or not. 

Some qualities that might be construed as 
temperamental are worthy a thought or two. 
Take personal magnetism. You cannot mis- 
take the man who possesses it. He seems 
charged with electricity—a bundle of live 
wires, a storage battery with tremendous volt- 
age. It is perfectly natural—not a bit of it 
assumed—he just cannot help it. Others are 
drawn to him like iron filings to a magnet. 
Little children climb on his knee, friends hang 
on his words, near strangers give him their 
confidences and then wonder why. There ex- 
hales from his person a mysterious, psychic 
force—some call it mesmerism or hypnotism— 
whatever it is, it overturns powerful wills and 
sometimes wins victories before a word is 
said. 

Then there is the desire for society—mixing 
—the man who likes to mix, likes friends, the 
social circle, the club, the lodge, the church. 
He is a good traveler—a summer and winter 
resorter, enjoys a My on field and stream, but 
not alone. It is as natural for him to seek the 
society of others as it is for a duck to swim. 
He feels the call of society as the caged wolf 
feels the call of the wild. Denied companion- 
ship, he would die. He is no anchorite or 
hermit. Do not look for him in the cloisters 
of a monastery or apart from the world like 
some religious ascetic. He is a hale fellow 
without getting under the table ; companionable 
without being boisterous; laughs at other fel- 
lows’ stories; shakes hands as if he meant it, 
He has no trouble to mingle with college pro- 
fessors, theologians, men, horny- 
handed farmers, artisans, politicians—he is a 
knight-errant. 

Once more, the Gift of Tongues—the com- 
mand of language. Notice I say “Command” 
—control! Just like an engineer with a strong 
hand on the throttle—fast or slow, but perfect 
control. Again take notice I say “Language.” 
I mean thoughts expressed in words, not mere 
words strung out into talk—parrots and phono- 
graphs not wanted. Words fitly spoken are 
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like apples of gold in pictures of silver. Silence 


is frequently golden, too. Back of language 
used must be brains—of silence, self-control. 
Too much talk oftentimes leads to too hasty 
action. The best talkers do not always get 
the business; but the best talkers with the best 
trained intellects and the best use of all in- 
herent faculties seldom fail to get the busi- 
ness. A good listener finds reason for chang- 
ing the line of argument—a good listener learns 
a lot—a good listener is able to make helpful 
suggestions. At the psychic moment the right 
talk is like driving a nail through the wood 
and clinching it. A rapid-fire gun isn’t worth 
a penny in a manoeuvre, but planted on some 
vantage point at the right moment, it is indis- 
pensable and may turn the tide of battle. 

Dear reader, if you enter this business you 
will be sanguine, sure! Zealous, too! It will 
take crucible steel to stand the hot shot of 
your so-called temperamental nature. Within 
you is great power. The moment you begin 
work, tremendous dynamics are created—you 
have marvelous skill—practice makes your 
work a fine art—you have power with men— 
you are tactful in shaping events—you find 
yourself accumulating sufficient wealth, and 
it may dawn on you some day, just after you 
have written a man for half a million of insur- 
ance, that you were born for the business—a 
thoroughbred, so to speak—the ideal insurance 
man. 

As To PoLisH 

A mutual friend confided in me the other 
day that you were a trifle peculiar—a “little 
queer” at times. Perhaps others have accused 
you of acting strange, being funny or very 
odd. Don’t let it worry you. The same things 
are said of everyone—by someone. It is barely 
possible you flatter yourself that you are a per- 
fectly normal, evenly balanced, uniformly de- 
veloped man. Eh? Well, take notice, this 
very flattery makes you somewhat pretentious 
—a trifle puritanical. A close observer might 
even-say you were eccentric. Anyway, the at- 
mosphere you carry with you would give your 
opinion of yourself dead away. 

Diogenes with his lantern would find it very 
hard to locate a man who did not possess some 
mannerism or habit of look, talk or action. 
Sandy McTavish was right when he said, “All 
the world is queer but you and me, Jock, and 
sometimes I hae me doots o’ you.” 

Yes, it is true! Everyone is a little out of 
plumb, a little short of absolutely square, not 
exactly round. Now, do not misunderstand 
I do not mean to imply that you possess 
some unusual deformity or abnormal growth 
which makes your very presence obnoxious. 
T am not referring to such unhappy possessions 
a hrelip—very large ers—six fingers— 
African blood—a bad prison record—or three 
divorced wives. No! For any one of these and 
a hundred others equally bad might be an in- 
superable bar to your success in this business. 

But listen; there are some eccentricities not 
so pronounced, but which might hinder your 
development very materially. Without your 
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knowing it you may be bizarre, out of tune, 
pedantic, 


smug, self-conscious, sentimental. 








You may overact, be given to flattery, be con- 
ceited, indulge in boasting, be too sensitive, be 
nervous, lose your temper easily, be too 
familiar, etc. What of it? Just this—a 
prophecy. The first month you are in this 
business you will lose two of your prominent 
corners, and possibly your enlarged conceit 
will get a hard jolt—so suddenly and from such 
an unexpected source that you will be the most 
surprised man in the county. Your face will 
get very red, then the humor of it will dawn 
on you; you will make a careful examination 
of yourself, and it will never happen again. 
First lesson. 

A few weeks afterward, from an unlooked- 
for quarter, a censorious critic will make some 
caustic remarks about one of your unduly ex- 
posed mannerisms—nearly a lifelong habit— 
and you will succumb to weakness and chagrin. 
Never again will it be exposed. Second lesson, 

Then in an unguarded moment you will run 
squarely against your opposite—the negative 
pole. You will be charged with tremendous 
voltage. Result—a powerful spark, a big 
noise, and a few minutes’ time before equi- 
librium is established. There was no harm 
done—nor business, either! Next day your 
batteries are not so heavily charged. Third 
lesson. 

The keen edge of another’s genuine refine- 
ment cuts your boorishness to the quick. 
Ouch! A storm of laughter sweeps your 
dignity temporarily into oblivion. Get off the 
pedestal! And the process goes on. In one 
way or another you are melted, moulded, 
ground, rubbed, electro-plated and_ polished, 
every day leaving you less angular, less 
peculiar, less queer—with fewer foibles, fewer 
cranky notions—brighter, more attractive, 
more winsome. 

Of course, you may be obstinate and refuse 
to be polished. Time may leave you un- 
changed, an unfeeling world develop only bit- 
terness, and experience find you unteachable. 
Nothing doing! Into the junk heap you go. 
If it is foreordained that you “Just won't 
stand for it, so now,” better never enter the 
business. Stay by your present job, where no 
one cares how you act—even you yourself don’t 
care, if no one cares. 

A word about polish. Who is a polished 
solicitor? As I see him, he is just himself 
made natural, a gentleman who would grace 
any social or business function. If he has 
oddities, no one easily sees them—they are so 
modified and concealed. He has a re..nement 
which is the outgrowth of a purifying, sweet- 
ening, brightening, uplifting contact with thou- 
sands of others. He shines so clearly in con- 
versation that listeners pay tribute. He is a 
cosmopolite—a citizen of the world. It is 
easy for him to be mayor of a city, president 
of a bank, or preside as chairman of a con- 
vention. In his presence you feel at ease. 

After all, it is rubbing up against the world 
that puts the finishing touches upon manhood. 

That’s it! Hard rubbing. A polishing that 
puts a bright lustre on your nerve, your brain, 
your heart, your very soul. A grinding that 
removes the outside roughness and reveals the 
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spatkling diamonds of your deeper inner 
nature. Don't wince when the emery wheel of 
harsh and bitter experience shapes you into 
proper form and brings out qualities you never 
knew were there, but rejoice, rejoice—except 
for the burnishing you would not have had a 
chance to shine! 

Hark back to the chap who broke his word 
repeatedly. How annoyed you were at first! 
3ut, after he did it seventeen times, your 
patience was the talk of the office. How it 
shone! 


WITH THE METROPOLITAN 





Three Detroit Districts Among the 
Leading Producers of the Year 





TOW NSFOLK HONOR THOMAS F. RINGER 





Banquet of Agents in Huntington, W. Va., Several 
Superintendents Transferred 

In the country at large, not including the 
Pacific Coast territory, the South Shore Dis- 
trict in Illinois stood No. 1 among Metro- 
politan districts in average amount of ordinary 
business for the first six months of 1920. J. 
P. Cleary is superintendent of the district and 
he topped by a small margin of average Su- 
perintendent J. A. Blake of the Cadillac, Mich., 
district located at Detroit. 

Detroit is evidently a good insurance town 
this year because Superintendent Bond, who 
has another district in Detroit, stood No. 3 
in the country in average paid-for business 
per month per man, and Peter Monahan, who 
is superintendent of the Wolverine district, 
stood No. 4. Superintendent Martin of the 
St. Clair, Mich., district was No. 6, and L. A. 
Phillips, superintendent of the White Plains, 
N. Y., district just nosed him out and stood 
No. 5. The seventh, eighth, ninth and tenth 
men respectively, in average amount of or- 
dinary per month per man were Superintend- 
ents Bame of the Dearborn district, Illinois ; 
Reigert of Gordon Park, Ohio; David Rud- 
berg of Ridgewood, N. Y., and Adams of 
\Vestport, Mo. 

In amount of industrial gross increase for 
1920 for the first six months of the year, E. E. 
Hammond of Lincoln, Neb., stood No. 1, and 
F, E. Spector and Joseph Vexler, agents in 
Oakland, Ill., stood No. 2 and No. 3 in the 
country in the same particular. The next seven 
men among all the Metropolitan agents in 
amount of industrial increase for the year 
were John Guerrieri of Groveland, Ill.; C. J. 
McMenimen of Somerville, Mass.; Barnet 
Paley of Riverside, N. Y.; John Brown of 
Providence, R. I.; Edward Cooper of Oak- 
land, Ill.; Vincenza Fierro of Greenpoint. 

Providence, R. I., of which W. G. Bagley is 
superintendent, jumped into first place among 
all Metropolitan districts in average industrial 
increase to July 31. Superintendent Le Bel of 
Biddeford, Me., stood No. 2; Peter Desautels 
of Torrington, Conn., No. 3; A. R. Chavonelle 
of North Adams No. 4; Rogers of Woon- 
socket, R. I., No. 5; Leon Bendel of Delmar, 
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No. 6; George T. Higgins, Portland, No. 7; 
I’, D, Berkeley of Bay Ridge, Brooklyn, N. Y., 
No. 8; J. C. Schwenger of Springfield, Mass., 
No. 9, and A. C. Wehmeier of Oakland, III., 
No. 10. So it appears that six of the leading 
districts in the country at large in average in- 
crease were in New England. In ordinary the 
leading districts are in the Middle West, 
Michigan and Illinois getting seven out of the 
first ten places in average ordinary produc- 
tion, 

The Metropolitan agents of Huntington, 
W. Va., recently had a banquet at which 
Superintendent of Agencies Wright from the 
home office was their guest. In the course of 
a brief address which Mr. Wright made, he 
pointed out that life insurance business all 
over the world is on the increase and that 
more is being written this year than in any 
single year. About forty men were in at- 
tendance. 

Superintendent Herbert S. Boynton of the 
Elmira, N. Y., district has been transferred to 
be superintendent of the Troy, N. Y., district. 
He will be succeeded in Elmira by Superin- 
tendent Harry Ludlow, who formerly presided 
over that district. 

Superintendent Beverly Lake, who is a 
twenty-five year veteran with the Metropolitan 
has recently been transferred from Salisbury, 
N. C., district to the Charlotte district in the 
same State. 

Thomas F. Ringer, who has been superin- 
tendent of Somerville, Mass., has been trans- 
ferred to Fall River, Mass. On the occasion 
of his going a patriotic club of Somerville 
tendered him a dinner in recognition of the 
work which he did three years ago for the 
Treasury Department in the sale of War Sav- 
ings Stamps. Superintendent Ringer sold per- 
sonally more than $100,000 worth of stamps. 

Superintendent George T. Higgins of Nor- 
wich, Conn., district has been made Metro- 
politan superintendent of the Portland and 
Bath, Me., district. F. R. Murdy of Roxbury, 
Mass., district succeeded Higgins as superin- 
tendent at Norwich. 

Superintendent Harold S. Hodgdon, super- 
intendent at Ansonia, Conn., where he has 
been for the last ten or twelve years, has been 
transferred to the Brockton, Mass., district. 
During the time that Hodgdon has been super- 
intendent at Ansonia, he brought his district 
to hold first rank in Connecticut, seventh in 
the New England territory and ninth in the 
country. 


Frudentia! Group Insvrance 


Recent sales of group insurance by the Pru- 
dential Insurance Company include the fol- 


lowing: 

Name of Employer Location 
Nichols Wire & Sheet Co.......... Kansas City, Mo. 
Southwest Wire & Iron Co........ Kansas City, Mo. 
Sellers & Marquis Roofing Co.....Kansas City, Mo. 
Bank of Hawa, Gtdi..c. <n/ es cca Honolulu, H. T. 
Pederal Felting (Go... o¢ 0/s.65 oe s.si0des Westerly, R. I. 
miuler Axle Mig Co: «5.0.0: 5:</0scieee Louisville, Ky. 
Milwaukee Shaper Co............. Milwaukee, Wis. 
The ‘Hastwell Maus 60.6 si65c0 sees Hartwell, Ga. 
Rarlow Foundry, Inc.............. Newark, N. J. 
Watsontown Brick Co............. Watsontown, Pa. 
Hawaiian Trust Co., Ltd........... Honolulu, H. T. 
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ETHICAL OBLIGATIONS 
Life Insurance a Public as Well as 
Private Duty 


LEGISLATIVE PROTECTION NEEDED 


Income Policy Fulfills Ultimate Duty of Family 
Provider 

The following ts a further instalment of a 
series to be continued in the Industrial Insur- 
ance Section of THE Specrator. Jt is taken 
from “Life Insurance Salesmanship,” by T. J. 
Henderson, an acknowledged classic on the 
subject it treats. 


A policyholder is ethical in relation to in- 
surance only in so far as he contributes to his 
community’s best interests. 
upon man certain duties as a contribution to 
public welfare. He is legally obligated to 
recognize this welfare of his community at 
large, even at times under self-sacrifice. 

Many a man has paid in taxes the money 
which he really needed with which to clothe 
and feed his family, and yet he does so feeling 
amply repaid for such sacrifice from the fact 
that in return he enjoys the protection of Gov- 
ernment necessary to his best interests. 

Society also places upon one certain obliga- 
The mandates of Government are final 
and can be enforced, even with harshness. 
Society, however, appeals to rather than com- 
mands. That which we purchase the Govern- 
ment says must be paid for. That which we 
accept or receive from society requires its 


Government places 


tions. 


equivalent in return. 

The young man who starts out in life is 
legally required to pay for that which he re- 
quires. Food, clothing, and other necessities 
of life are at his command only as he can 
purchase them, and so long as he is able he is 
required to purchase, otherwise he becomes a 
menace, 

The man who assumes the responsibilities of 
a family is legally required to support them, 
but ethically, his duty does not end here. Gov- 
ernments have come to recognize that what is 
to the best interests of the community at large 
is usually to the best interest of the individual 
and his family. He must not only see that 
his children are well fed and clothed, but he 
must also see that they are properly educated 
and in this way contribute to the higher citi- 
zenship of his community. 

The public-school system of this country is 
ethical. All property-owners contribute to its 
support, regardless of whether they have chil- 
dren to educate or not. All children are 
granted the privileges of an education regard- 
less of whether their parents are taxpayers or 
not. Not the individual, but the community 
interests are taken into consideration and in 
this way the individual is best served. What 
Practical use could a citizen’s family make of 
a liberal education if they alone were edu- 
cated? In order for an individual to enjoy 


and make the most practical use of anything 
it is necessary that those with whom yot are 
In daily contact must comprehend and appre- 
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ciite it. Of what use would money be to you 
if those with whom you deal did not share 
with you an appreciation of its value? This 
is the ethical principle upon which all forms 
of Government are founded. I believe the day 
is not far distant when each property-owner 
and able-bodied wage earner will be compelled 
to contribute through taxes or otherwise, an 
equitable portion of his earnings towards 
making suitable provision—and why 
Simple charity is not always ethical. 
What moral right has an able-bodied wage- 
earner to neglect to provide for his family in 
event of his death, more than he has to neglect 
to educate and clothe and feed them while he 
is living? What moral right has an able- 
bodied man or woman who has become a self- 
supporting wage-earner to neglect to make 
suitable provisions for expenses incurred 
through sickness and death, more than he or 
she would have to neglect to pay other ob- 


? 


ligations incurred while living: 


not? 


LEGISLATION 


So long as insurance companies are gov- 
erned by State laws and so long as the public 
elects the lawmakers they have a duty which 
ethically takes them beyond the mere pur- 
chasing of a proper amount and kind of insur- 
ance. The public enact laws to protect their 
homes against the robber and housebreaker. 

More men own insurance policies than 
homes. It devolves upon them to so legislate 
that this property is properly protected against 
the vicious legislator who has found insurance 
companies easy prey to vicious legislation and 
thereby draws from their funds the policy- 
holders’ hard-earned savings. 

A few years ago, a mortgage-tax law was 
enacted in Michigan and several other States. 
The object of this law was to compel the 
money-loaner to pay taxes on this form of 
property, but the public soon awakened to the 
fact that the money-borrower was paying the 
tax by special agreement, or else he was not 
horrowing. 

Many States have enacted laws taxing life 
insurance companies. Such must be 
paid by the policyholder from his policy earn- 
ings. A company recently ruled that the 
policyholders of a State which recently en- 
acted laws taxing that company must pay this 
tax alone from their dividend earnings. And 
now comes a ruling from the Commissioner 
of Internal Revenue that dividends paid by 
mutual and participating companies to their 
policyholders are subject to assessment as in- 
come under the corporation tax law. Hun- 
dreds of thousands of dollars are thus taken 
from the policyholders through the legisla- 
tion of men sent to Washington to legislate 
for them. 

Here are parallel instances of legislation 
against public policy. Ethically, man should 
be encouraged and protected in his endeavor 
to remove himself and family beyond the 
necessities of public assistance. No other one 
commodity contributes to this end so much 
as life insurance. It induces the wage-earner 
to lay by a portion of his daily earnings for 


taxes 


2! 


He should receive every 


future emergencies. 
possible encouragement, rather than discour- 
agement. 

Public conscience has slumbered long and 
soundly over this, the most vital element in 


American home-building, and should be 
forcibly awakened as to prevent further slum- 
ber at least until such time as every American 


home is amply protected and the poorhouse 


so 


and alms-giving institutions are replaced with 
this, a higher, nobler, and more inspiring form 
of assistance—that of aiding and encouraging 
the masses to practice frugality and foresight 
in self-preservation. Until then the “Ethics 
of It” will not have been fully realized. 


INSTALLMENT INSURANCE 

A man may carry a large amount of insur- 
ance and still .not amply protect his family. 
This is fully and sadly illustrated in the fol- 
lowing narrative: A few years ago a young 
man in the neighborhood of thirty years of 
age was engaged in a general mercantile busi- 
ness in a small town in Ohio. 
so much so that he did not feel able to own a 
home. He carried $16,000 insurance. He died 
leaving a wife and one child about six months 
old. When his business was settled up his 
entire stock just satisfied his creditors, thus 
leaving the $16,000 insurance to his family. 
When the money was paid to his widow, she, 
not having had previous business experience, 
naturally went to what she considered the 
source for advice—a private banker. 
Upon his advice she expended one thousand 
dollars in the purchase of a small home and 
deposited the remaining fifteen thousand with 
the banker, awaiting a suitable investment. 
Shortly after the deposit was made the bank 
closed its doors leaving the widow and child 
destitute. Did this man protect his family? 
As a father and husband—a provider—did he 
provide and protect? Could he have done 
more? His intentions were good, but could 
the protection have been made more complete? 
Yes, in this way: 

The same premium paid for the sixteen 
thousand insurance thus payable in one sum in 
event of his death would have purchased at 
least a twenty thousand installment insurance 
which would have left his widow one thousand 

lollars per year during her lifetime, or in 
event of her death previous to the payment 
of the twenty annual installments, the balance 
of the twenty annual installments would have 
heen paid to the child. 

How plainly and forcibly does this instance 
of misapplied protection demonstrate that a 
husband’s and father’s duty extends beyond 
the mere purchase of insurance. It is the 
duty of a man to know the conditions and 
privileges contained in his contract and how 
to best apply them. 

Business men are beginning to see the 
fallacy of laboring a whole lifetime in building 
up large estates and then leaving them unpro- 
tected to inexperienced and dependent ones. 
Here is an illustration and in contrast with 
the one just related: 

A few years 


He was in debt, 


best 


ago, a banker and wholesale 
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TWO BOOKS BY WILLIAM ALEXANDER 


What the Author says about these Books 
1. WHAT LIFE INSURANCE IS AND WHAT IT DOES 


‘“‘The agent who wants to serve the public and who wishes to be a convincing and 
successful salesman must know of his own knowledge that life insurance rests on a 
scientific foundation as steadfast as the everlasting hills. Consequently every in- 
surance salesman should read a primer such as this which deals with fundamental 
principles.” 


2. HOW TO SELL INSURANCE 


‘This is a practical guide to the insurance salesman. It is no more important 
than the other book, but it will prove more entertaining and profitable, as the effort 
has been to embody in it all the hints about canvassing that the agent will need in his 
work in the field.” 


WHAT OTHERS SAY ABOUT HOW TO SELL INSURANCE 


“Tl regard William Alexander’s Book, What Life Insurance Is and What It Does, invaluable for insurance salesmen, as 
it explains clearly and concisely the principles on which all sound life insurance rests. !And his latest book, How to Sell 
Insurance, is in my opinion the best book of the kind ever published. It is indeed a book which it would pay any salesman 
in any line of business to read.’’— William J. Graham, Third Vice-President, Equitable Life. . 

“It is the best book on the selling of life insurance that I have seen, and I have no hesitation in endorsing it.’”’— 
Edward A. Woods, Manager of The Equitable’s Pittsburgh Agency. 


WHAT OTHERS HAVE SAID ABOUT THE EARLIER WORK 


“T am delighted with the book and regard it as the sanest and most helpful book on life insurance yet published.’”’’— 
Walter Dill Scott, Director Bureau of Salesmanship, Carnegie Institute. 


“It was just exactly the book that I have long been looking for, and I think that it supplies a very great need in 
life insurance agency work.” — William F. Atkinson, Northwestern Mutual Life, Brooklyn. 


“Tt is one of the most satisfactory presentations of the subject for the use of the untrained solicitor in the language.” — 
W. H. Hazzard, Head of Department of Publications, New England Mutual Life. 


“T have had the pleasure of reading What Life Insurance Is and What It Does, and it is a very interesting and instruct- 
ive publication.””—Joseph C. Behan, Supt. of Agencies, Massachusetts Mutual Life. 


N.B. Many other endorsements of both these books, by insurance experts, are published elsewhere. 
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merchant of this city was approached for per- 
haps the thousandth time by a solicitor and 
urged to buy insurance. But again his answer 
was, “I do not care to leave large sums of 
money to my inexperienced wife and daugh- 
ters to invest. I am trying to invest for them 
while I live.” He was shown the advantages 
of the instalment policy. He purchased $30,- 
coo for his wife and each daughter. After 
paying four annual premiums he died. This 
wife and these daughters are receiving $1500 
each annually during life. This man, though 
dead several years, is providing for his de- 
pendent ones yearly now, just as he did when 
living; his family are absolutely sure of this 
income during life. This is one of thousands 
of business men who are awakening to the fact 
that protection to dependent and inexperienced 
loved ones means more than insurance carried. 
It means protection against want, against mis- 
takes of inexperience in investing, and against 
the fraud of the sharper always ready to take 
advantage of the weak and inexperienced. 


A JupcGe IMPRESSED 

Recently I listened to an address by a judge 
of probate who has had years of experience in 
settling estates. Just previous to this address, 
he had probated an estate which consisted en- 
tirely of the homestead and a $10,000 instal- 
ment policy. The judge had never before 
heard of an instalment policy and was im- 
pressed with the effective and inexpensive way 
of providing and self-administering after one’s 
death, 

I:thically, something should be done to 
arouse a slumbering public to the importance 
of knowing the many and far-reaching bene- 
fits of this, the greatest commodity extant. 

Thousands of men who do not own homes 
or real estate carry life insurance as a sole 
means of support for those dependent upon 
them after they are dead. The average man 
of a home knows of the legal disposal of such 
a home in event of his demise and provides 
accordingly while living. Not enough atten- 
tion is given to this great commodity in the 
columns of our daily papers, magazines and 
reriodicals. 


American National F xpanding 

The American National of Galveston, Tex., 
reports more than $70,000,000 industrial insur- 
ance in force and $50,000,000 ordinary. The 
increasing business now being done has neces- 
sitated the employment of a larger personnel. 
Martin D. Johnson has been appointed assist- 
ant secretary and H. J. Hornberger, a recent 
vraduate from the University of Michigan, has 
heen added to the actuarial force. M. Gros- 
henny and R. Brazill have been appointed 
issistant treasurers. 


Royal Arcanum Advances Rates 
The Royal Arcanum has again advanced its 
rates. Deaths and lapses in 1919 were about 
400 in excess of the number of new members 
recruited, 
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WITH THE PRUDENTIAL 





Six of Company’s Best Men Attain 
20th Year of Service 





ASST. SUPERINTENDENTS PROMOTED 





Staten Island Superintendent Guest of Honor at 
Luncheon at McAlpin Hotel 


Agent Elmer C. Warner of the Prudential’s 
Chicago No. 6 district recently completed 
twenty years of faithful and efficient service 
with his company, and is now enrolled in 
Class “D” of the Prudential Old Guard. His 
entire service has been in the city of Chicago 
in the capacity of agent and assistant superin- 
tendent. 

Two superintendents of Division “K,” 
S. E. Long of the Harrisburg, Pa., district and 
J. H. Sullens of the Baltimore No. 2 district, 


viz., 


were recently the recipients of diamond 
lockets, denoting twenty years service with the 
company. 


Agent W. P. Thompson of the Cleveland 
No. 1, Ohio district, recently completed twenty 
vears of continuous service with the com- 
pany and has been admitted into membership 
in Class “D,” Prudential Old Guard. 

Friends of Robert Bonnyman, 
superintendent, who operates from the de- 
tached office in Port Jervis of the Middletown, 
N. Y., district, will be glad to know that he 
has passed the twentieth milestone in his Pru- 
dential career. The occasion was recently 
celebrated with the presentation to him of the 
diamond locket and certificate, symbolizing his 
long service and his entrance into Class “D” 
of the Prudential Old Guard. 

Frank Ackerson, agent at Newton, N. J., 
Dover district, is in fine spirits these days. 
He recently passed the twentieth milestone of 
service and was also the recipient of the dia- 
mond locket and certificate of Class “D,”’ Old 
Guard. 

Miss Bertha M. Carroll, district cashier in 
the Albany, N. Y., district, is being congratu- 
lated by her co-workers. The occasion is her 
recent completion of fifteen years of faithful 
service, receipt of gold badge and certificate 
and enrollment in Class “C” of the Prudential 
Old Guard. 

Carl Berg, agent in the Chicago No. 8 dis- 
trict, has advanced from Class “B” to Class 
“C” in the Prudential Old Guard and has 
been awarded the gold badge, emblematic of 
his completion of fifteen years of service. He 
has been continuously located in Chicago, his 
present agency, from April, rort. 

John W. Phillips, assistant superintendent 
at Brewster, N. Y., Mount Vernon district. 
became a member of Class “C,” Prudential Old 
Guard, recently. 

Assistant E. Klein of Zanesville is now the 
possessor of badge and certificate denoting ad- 
mission into Class “C,” Prudential Old Guard, 
having just completed fifteen years of con- 
tinuous service, 

Assistant L. A. Denny of Shenandoah, Towa, 
has been promoted to St. Cloud, Minn., as 


23 


assistant 


from 


Recent promotions 
among the agency ranks to assistant superin- 


agency organizer. 


tendents are: August Cyran, Stevens Point, 
Wis.; Patrick H. Fahey, St. Paul, Minn.; 
Harry E. Knight, Shenandoah, Iowa. 

Agents Lester P. McDowell, Topeka, Kan.; 
Alois G. Becker, Belleville, Ill., and Robert F. 
East, Paducah, Ky., have been promoted to 
the position of assistant superintendent in 
their respective districts. 

The following agents in Division “K” have 
recently been promoted to assistant superin- 
tendents: R. B. Lutz of Reading, Pa., C. A. 
Moore of Dover, Del., E. E. Haas of Allen- 
town, Pa. 

Superintendent S. E. Long of the Harris- 
burg, Pa., district is still the ordinary leader 
of Division “E,” while P. G. Heistand of the 
Lancaster, Pa., district is the leading assistant 
superintendent. 


~ 


SoME PROMOTIONS 


Harry Toner, formerly an agent in Newark 
I, has been advanced to the position of assist- 
ant superintendent in that district. 

Agent Stephen Coldron of Akron, O., has 
been promoted to the position of special assist- 
ant superintendent in the same district of his 
State. 

Edgar B. McManus, formerly assistant in 
the Springfield, Mass., district, has assumed 
charge of the Dover, N. H., district superin- 
tendency. His service dates from October, 
1910, when he became a canvasser at Spring- 
field. About nine months later he took an 
agency in the same district and held that posi- 
tion until April 20, 1914, when he was pro- 
moted to an assistancy. His good record 
since commended him to the company’s atten- 
tion for promotion. 

At the Hotel McAlpin, New York, recently 
Anton Huebner, superintendent of the Staten 
Island (N. Y.) district, was guest at a lunch- 
eon given by the company to him and his staff 
in celebration of his thirty years of continuous 
service with the Prudential. The luncheon 
was served in the Colonial room. Those pres- 
ent from the home office were Vice-President 
Edward Gray, Assistant Secretary F. A. C. 
Baker, Supervisor F. E. Boyd, and Division 
Manager C. G. Terwilliger. Other guests 
were: Superintendents L. W. Frisbee of Or- 
ange, T. Ansbro of Bayonne, R. J. Robinson 
of Harrison, G. A. Rudolph of Plainfield, and 
Medical Examiners F. DeRevere and E. D. 
Wisely. 


Solicit Old Policyholders 


The Equitable Life of Iowa wrote an aver- 
age of 367 old policyholders every month, last 
vear. The average size of the policies was fifty 
per cent greater than the average amount of 
all policies issued. 

The solicitation of old policyholders protects 
the business competitors, cuts 
lapses, and a lapsed policy saved is a net gain 
of two, and provides the choicest list of pros- 


from down 


pects for new insurance. 





JOHN HANCOCK NOTES 


New Fifth District to Be Carved Out 
in Philadelphia 


LEADERS FOR THE HALF-YEAR 


Asst. Supts. Spinney, Woodworth and Zentner 
on Honor List 


A new branch of the John Hancock has 
been established in Philadelphia to be known 
as Philadelphia V District. George H. Lokes, 
who has been the mainspring for five years 
past of Pittsburgh I, is superintendent. For 
Mr. Lokes it is a home-coming, for of his 
thirty-five years’ service with the company, 
the greater part of that time has been in the 
Quaker City. 

The story of the half-year leaders for 1920 
in the three principal divisions is a short one. 
Assistant Superintendent Spinney of Malden, 
for the third consecutive time this year stands 
first on weekly premium increase; Assistant 
Stanley Woodworth of 
Philadelphia II repeats his achievement of the 
first quarter, by heading the country on or- 
dinary issues; and Assistant Superintendent 
Zentner of Brooklyn II is again to the fore 
with $45,<co of accumulation fund issues. But 
the really important fact about Mr. Zentner is 
his standing in ordinary, eighth for the coun- 
try, with $348,500 issued. 

The only name among the topmost agents 


Superintendent A. 
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which had not appeared in the monthly notices 
of the year, is that of Walter T. Reams of 
Malden, who has captured first honors on 
weekly premium increase for the six months. 

Agent Pappadopoulos of Springfield con- 
tinues to head all his colleagues as to ordinary 
issues, and in accumulation fund the same 
statement applies to Agent Katz of 
Jersey City. 

Gratifying results were achieved by Assist- 
ant Superintendent Anthony Gillis and staff of 
Pittsburgh II for the first half of 1920, to wit, 
$68.42 W. P. increase and ordinary exceeding 
a quarter million—making for this staff of 
five men for the year and a half an issue of 
one million ordinary and $250 industrial in- 
crease. This substantial production is all the 
more creditable for having been compassed 
in the Homestead section of the Pittsburgh I] 
district, consisting of approximately only 25,- 
090 inhabitants. 

The ten assistant superintendents leading 
in weekly premium increase for the six months 
ending June, 1920, are: C. H. R. Spinney, 
Malden; J. J. Kelly, Philadelphia II; D. 
Nushzno, Brooklyn IV; M. Lamm, New York 
I; T. D. Heenan, Long Island City; M. Kahn, 
Brooklyn III; A. S. Woodworth, Philadel- 
phia II; A. Mack, New York II; E. Rose, 
New York V, and B. Marder, Brooklyn ITI. 

The ten leading agents in weekly premium 
increase for the six months ended with June, 
1920, are: W. T. Reams, Malden; K. Labor- 
ski, Long Island City; L. Berco, Brooklyn III; 


Louis 


Thursday 


E, DeFronzo, Newark; I’. Constantino, New- 
ark; M. D. Breen, Long Island City; J. 
D’Esposito, Brooklyn III]; D. R. Scalzi, Stam- 
ford; P. Errico, Pittsburgh II, and J. Harris, 
Holyoke. 

The ten leaders of ordinary issue for the 
six months ended with June, 1920, are: K. 
Pappadopoulos, Springfield; H. L. Bradt, 
Buffalo; R. F. Tranel, St. Louis I; S. Sul- 
kowski, Cleveland I; J. Cohen, Brooklyn I; 
J. M. Schorr, Worcester; A. Tannenbaum, 
3rooklyn IV; J. F. King, New Haven; S. 
Lucas, Bridgeport, and W. K. Ferrick, Buffalo. 

The following have been appointed from 
agency ranks to assistancies in the district of 
their service: Bruno E,. Gartz, Pittsburgh 
III; John H. Johnson, Newark; Ernest A. 
Noonon, Hartford; Gustave Babitsky, Cleve- 
land I; Joseph N. Berger, New York 1; 
Joseph E. Stacy, Pittsburgh I. 

Promoted and transferred: John J. Sur- 
prenant, from agent at New Britain to assist- 
ant superintendent at Waterbury; Samuel L. 
Freeman, from agent at New York IV to 
assistant superintendent at Hempstead; John 
EK, Parkyn, from agent at Philadelphia IV to 
assistant superintendent at Philadelphia V; 
Isaac Kissileff, from agent at Philadelphia |! 
to assistant superintendent at Philadelphia V. 

Assistants transferred: William L. Lehn, 
from Hempstead to Jamaica; John L. 
Thomas, from Pittsburgh III to Pittsburgh 
Il; Walter Wunder and Owen J. Tuohey, 


from Paterson to Hackensack. 
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tation, practicall 


Our System: 
All ages taken from date of birth. 


Benefits: 


residents of Chicago and surrounding towns. 


Premiums: 


weeks of this year. 
Supt. from the time he starts. 


ance companies in the U. S. for some years. 
months. 


Increase in Assets 


and work for the Globe. Apply, 


431 S. Dearborn St., 





HE Globe wants Reliable Life agents with experience in ordinary and 

industrial insurance of good record in Chicago, Chicago Heights, 

Joliet, Aurora, Elgin, Waukegan and intervening towns and through- 

The population of Chicago and surrounding towns and cities is 3,000,000, 

within the ‘‘forty mile limit” reached by and through suburban transpor- 

all one city, gives unequaled facilities to transact business, 
particularly in ‘‘Paying Claims on Sight’’ in the industrial branch. 


Can handle men who can write ordinary business. 


All policies pay for death and total and permanent disability benefit. 
8,000 death, total and permanent disability and other cash benefits paid on 


Can be paid weekly, monthly, quarterly, half yearly and yearly. 
**Claims Paid on Sight.”’ 


Contracts given with or without lapses being charged. 
contract an ex-Asst. Supt. of another company earned $4,000 the first 30 


Under the Globe system an experienced representative can become a 


Progress of the Globe is five times greater than the average of life insur 
This year for the first six 


Increase in Premium Income...20 Per Cent 
30 Per Cent 


If you are a progressive industrial life insurance man come to Chicago 


Globe Mutual Life Ins. Co. 


Chicago, III. 


T. F. Barry, Sec. and Gen’l Mgr. 


THE EUREKA LIFE INSURANEE COMPANY 


BALTIMORE, MARYLAND 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOHN C. MAGINNIS, President 
H. LEISHEAR, Jr.» Sec’y & Treas. 


Incorporated 1882 


JOSH. N. WARFIELD, Jr., Vice-President 
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FIRE INSURANCE 
NEW YORK SURVEYS 

The Need of Trained Men.—The steady 
reports of the difficulty of securing trained 
employees has reached the point where it is a 
serious problem and, in all probability, before 
it grows better it will be a more serious prob- 
lem. The economic pressure is forcing large 
numbers of men who might have entered the 
insurance business a few years ago to turn to 
other fields where the returns are better and 
possibly quicker. The business of insurance, of 
course, suffers from the fact that it has been 
considered a desirable business to enter for 
generations, the result of this being that em- 
ployers practically controlled the wage scale. 
The old basis has passed away, and there has 
not been time for an adjustment to the new 
basis, although it is taking place quite rapidly, 
as all in touch with the facts know. It also 
may be said that trained men are not produced 
in a day, and possibly, if a higher standard had 
been instituted in the years gone by, the lack of 
trained men would not be so evident, 

The Alarm Situation.—The question of 
connection for risks has received some consid- 
eration of late, in fact, for some time, largely 
because it is a matter which the companies must 
arrange with the city, and there has been some 
misunderstanding. It is good to report that 








this is being cleared up, and probably connec- 
tions desired will be taken care of. 


Classes in Arithmetic.—In view of the 
apparent inability of some of the employees of 
i1isurance offices to correctly multiply two and 
a half times the rate in order to determine the 
three-year period, and some other errors in 
nultiplication, it is felt that classes in the 
simplest forms of arithmetic might well be 
established. The question is being looked into. 


The Conran Case.—Just for historical 
continuity it may be reported that on July 29 
another hearing was held on the Conran case. 
The judge ordered the parties in interest to file 
their briefs, which could be sent to him while 
on his vacation, The judge may possibly look 
at the briefs while on vacation, but no promise 
to this effect was made, 

Is the Sky the Limit?—It is needless to 
state that the one absorbing topic of interest 
on the Street this week is the premium returns 
for the past six months. One of the important 
thoughts which has grown out of the discus- 
sion, or perhaps we might call it comments 
made, is that companies seem willing to assume 
in many cases at least, unlimited liability. Cer- 
tainly the amount carried in many cases must 
be extremely heavy judged by the premium re- 
turns. Perhaps, after all, this is an acceptance 
of the idea that New York City is conflagration 
proof. It may be, but the strong probabilities 


Fire Insurance 


are that it ig-nothing of the kind. It may be 
merely good, luck that since 1845 New York 
has not had a fire of sufficient magnitude to be 
classified as a conflagration. That is no reason 
why we will not have one. An immunity of 
seventy-five years may merely be an intimation 
that we are now approaching the time when 
New York is due for its reckoning. 

Oil on Water.—The practice of pouring 
oil on troubled waters is an ancient one, so 
ancient that it has become proverbial. It is 
quite possible that when the matter was noted 
and the proverb made, the danger of fire was 
not at all considered. But there is no doubt 
that the steady increase of oil-burning vessels 
is creating a distinct menace to shore prop- 
erties. The question is, can we be aroused to 
the danger before we have a fire, or must we 
wait until the fire has done its work? There 
are many arguments to be made against it, 
from the health and sanitary point of view, and 
everything should be urged. 

Speaking of Educational Movements.— 
Many who have been interested in developing 
and stimulating education in the insurance fra- 
ternity have felt encouraged by the develop- 
ments, small though they be. Somehow or other 
it takes one’s breath away when he learns that 
a couple of engineers have given to one of the 
engineering societies $60,000 each for promoting 
the work among their own body; that is, de- 
veloping the local organization and stimulating 
the interest in the discussion of engineering 
problems. Here is a chance for some insur- 
ance man to build a monument for himself a 
trifle higher than the famous structure con- 
nected with the name of Haman. 


BOSTON AND VICINITY 


Dean Schedule Tabulation.—The first 
ccmplete tariff to be applied under the Dean 
schedule in New: England has just been com- 
pleted in Cambridge. The work of tabulating 
the necessary data has been in progress for 
nearly three years. 

W. W. Frisbee to Go West.—W. W. 
Frisbee, a veteran of the Field & Cowles or- 
ganization, goes to San Francisco shortly. He 
will embark in fire insurance agency work in 
that city on his own account. 

Employers Liability Fire—The under- 
writer for the proposed fire company fathered 
by the Employers Liability will not, it is 
stated, be announced for some weeks. United 
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Appleton is away on 
for nearly two 


States Manager Samuel 


vacation, and will be away 
months. 

E. A. Northey Resigns.—E. A. Northey 
has resigned from the New England Inspection 
Milton F. 


Bureau. He will be succeeded by 


Jones, associate manager. 


CHICAGO AND THE WEST 


F. Krause Makes a Change.—Frank 
Krause, Cook county special agent for the Law 
Union and Rock, has resigned to become spe- 
cial agent for the North America in Missouri. 

L. R. Baker Resigns.—L. 
ant to secretary of Chicago Board of Under- 
writers, has resigned, as of August 15, and will 
thereafter make his home in Los Angeles, Cal. 

Marquette National Expanding. — The 
Marquette National Fire of Chicago has en- 
tered Kentucky, appointing J. H. Dreeman & 
Co. as agents at Covington. It has also entered 
South Carolina, appointing W. K, 
agent at Columbia. 


R Baker, assist- 


Sease as 


JAMES J. HOEY PROMOTED 
Becomes Second Vice-President of Amer- 
ican Eagle and Fidelity-Phenix 
James J. Hoey, second vice-president of the 
elected to the same 
American 


Continental, has been 
office in the Fidelity-Fhenix and the 
Eagle, according to an announcement made 
last week by Henry Evans, president of the 
three companies. Mr. Hoey has had charge of 
the local department of the Continental and 
will in the future also have charge of branch 
offices and agencies (exclusive of automobile) 
of the three companies within the territory of 
the New York Fire Insurance Exchange. The 
great development which has attended Mr. 
Hoey’s charge of the local department of the 
Continental has been in a large measure re- 
sponsible for his promotion. 

Mr. Hoey entered the insurance business as 
a broker when a young man and continued in 
that line until 1912. During this time he served 
five consecutive terms as a member of the New 
York State Assembly, being at one time chair- 
nian of the insurance committee of that body. 
Mr. Hoey Deputy Superin- 
tendent of Insurance in 1912 by Commissioner 
William Temple Emmet. As head of the New 
York office, Mr. work 
with especial merit so that he was continued 
in office when Frank Hashrouck became Su- 
He resigned in 1915 to become 
group of com- 


was appointed 


Hoey conducted his 


perintendent. 
special agent for the Evans 
panies. His work was _ received 
favor that he shortly was given charge of the 
metropolitan department of the Continental 
and elected a second vice-president. His rise 
in the insurance world has been exceptionally 
rapid. An excellent portrait of Mr. Hoey ap- 
pears in this issue of THE SPECTATOR. 


with such 


National Liberty’s New Directors 
The National Liberty of New York has re- 
cently strengthened its board of directors by 
the election of three new members, viz.: 


THE SPECTATOR 


Chester A, Barman, head of A. D. Juilliard & 
Co.; George McNeir, vice-president of W. & 
J. Sloane of the Bowery Savings Bank, and 
rank Presbrey, a director of the New York 
Life Company and also of the 
Bowery Savings Bank. The company has also 
appointed Benjamin B. Avery as its general 
counsel. Mr, Avery is senior member of the 
firm of Avery, Tausig, Fisk & Palmer, vice- 
president of the Ohio Society of New York 
city, and one of the prominent attorneys of 
New York city. 
James H. Brewster Dead 

James H. Brewster, United States manager 
of the Scottish Union and National Insurance 
Hartford on Monday last, 
He was seventy- 


Insurance 


Company, died at 
after an illness of six weeks. 
five years old and was for more than half a 
century in insurance work. 

John H. Vreeland is now senior officer of 
the American branch, but it is not yet known 
whether he will succeed Mr. Brewster. 


London and Lancashire Fire Changes Title 

The London and Lancashire Fire of Liver- 
pool, England, has altered its title by eliminat- 
ing the word “Fire,” its new title being Lon- 
don and Lancashire Insurance Company, Ltd. 
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NATIONAL UMION 4 
j 


(PENNSYLVANIA STANDARD) 
JANUARY 1, 1920 


Cash Capital ° ° 


Surplus to Policyholders 


Agents writing Fire, Tornado, Rent, 
Business Interruption, Leasehold,’ 
Profit, Sprinkler Leakage, Explosion. 
and Riot Insurance, also Automobiles. 
against Fire, Theft, Collision and Prop- 
: erty Damage, find the NATIONAL 
UNION a valuable acquisition. Faith- 
ful service and surprisingly good facil-: 
ities are accorded as a matter of course.. 
For enterprising ‘agents it is a good | 
comp by every test that counts. 
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NORTH BRANCH FIRE 


Examination Made by Pennsylvania 
Insurance Department 


POLICYHOLDERS FULLY PROTECTED 


Commissioner Donaldson Expects Company to 
Make Substantial Profits in Future 

Much interest has been shown of late among 
fire insurance men concerning the affairs of 
the North Branch Fire of Sunbury, Pa., so 
that the report upon an examination of the 
company as of June 30, last, by the Pennsyl- 
vania Insurance Department, much of which 
herewith, will be scanned with 
care. In his letter accompanying a copy of 
the report of the examination, Commissioner 


is presented 


Donaldson says: 


Since the first of the year, the department 
has been doing everything possible to aid in 
the situation which developed as result of ex- 
cessive losses. We have given every possible 
consideration to the present condition and 
after investigation feel that the company is 
undoubtedly on the right path. 

A financial statement is alw ays open to per- 
sonal viewpoints. The department is free to 
suggest to the various insurance journals that 
all things con panini the North Branch is en- 
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titled to a fair review, free from a_ biased 
point of view on any particular item or state- 
ment. The policyholders of the North Branch 
are fully protected. The matter of outstanding 
balances can best be explained by saying that 
the tremendous amount of gossip as to the 
company’s standing was general throughout 
the insurance world. 

In the department’s opinion this company 
can and will make substantial profits in the 
future. Their overhead expenses have been 
reduced about $50,000 (annual basis), and the 
underwriting is most certainly rigorously con- 
trolled at this time. 

In their report upon their examination, the 
department’s examiners give information as 
to the standing and business of the company 
which is quoted or condensed as follows: 


REPORT OF EXAMINATION 
- Ledger assets, Dec. 31, 1919 


THE LIBERTY FIRE 
INSURANCE CO. 


$1,466,176 





Capital pete Surplus 
$450,000.00 


JOHN C. BARDWELL 


President 
H. E. Schultz, Vice-Pres. 
Oscar B. McGlasson, Vice«Pres. 
Chas. L. Hecox, Sec’y. 
E. E. Rebb'ng, Ass’t. Sec’y. 
Floyd E. Norwine, Treas. 
Clem Deck, Ass’t. Treas. 


W. K. Sease, General Agent, Columbia, S. C- 
Hornberger, Schmitt & Co., Gen. Agts-, San Antonio, Tex. 


Title Guaranty Bldg. St.Louis, Mo. 
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Income 
Gross premiums, Jan. 1-May 31. $863,132 
June premiums, estimated 65,000 
$928,132 
Deduct reinsurance... $327,942 
Deduct 


miums 


return pre- 


218,984 546,926 381,206 


PRRGSERE) ANG OMI s 55 oc coo x smn eee ee ee 
Agents’ balances previously charged off... 
Borrowed money 

income $ 


Total 480,178 


Sum $1,946,354 


Disbursements 
Losses paid, less discount $ 
Deduct reinsurance... 


Deduct salvage 155,816 $ 366,965 


167,138 


2,891 


Expenses, including taxes.............s- 
Loss on sale or maturity of assets....... 
Borrowed money and interest thereon.... 25,033 


Total disbursements 
Balance June 30, 


Ledger Assets 
Total ledger assets 
Non-Ledger Assets 
Gross assets 
Deduct 


balances 


Assets Not Admitted 


Agents’ representing 


business written prior to 
Book value of ledger assets over 
market 


stocks 


value, bonds and 


Total admitted assets 
Liabilities 

Gross losses unpaid 

Deduct 


crued 


reinsurance, due or ac- 


Net amount unpaid losses and claims. 
Total 
Salaries, 


unearned premiums........... 


rents, expenses, bills, accounts, 


fees, etc., due or accrued 2,000 
State, county or municipal taxes due 
accrued (estimated) 8,000 
Contingent commissions and other charges 

10,000 


due or accrued 


Due 
money 


and to become due for borrowed 


50,000 


Amount of liabilities, except capital.. $ 830,758 


The striking out of agents’ balances written prior to 
90 days would, in the accounting, impair the capital 


$86,399. By allowing these as an asset—and in the 


examiners’ opinion they are a valid asset—as is set 


Fire Insurance 


forth in the text of the report, the statement shows 


a surplus of $46,101. Technically, these balances are 
a non-admitted asset, but, practically, your examiners 
find that they are a good asset. The two summaries 


are presented: 


With 90-day balances struck out 
Ledger assets $1,384,327 
Non-ledger assets 25,827 
Total $1,410,154 
Non-Admitted Assets 
Book value of bonds 
market value 


Agents’ balances over 90 days.. 


over 


165,795 
assets $1,244,359 


Total admitted 
Liabilities 
Capital 500,000 


$1,330,758 





THE SUPERIOR 
FIRE INSURANCE CO. 


PITTSBURGH 
Incorporated 1871 


A. H. TRIMBLE, President 
EDWARD HEER, Sec’y & Treas. 


Why not make room in your 
agency for a conservatively-man- 
aged, medium-sized American 
Company whose indemnity, treat- 
ment of agents and assured, will 
bear inspection for nearly half a 


century? 


Capital............ $500,000.00 


Surplus to Policy 
Holders 


Assets 


$981,011.90 
$2,644,765.88 














a 


INCORPORATED 1911 


CITY 


INCORPORATED 1870. 


INCORPORATED 1851. 








‘NORTH BRANCH FIRE 


CAPITAL $500,000. 


OF PENNA., PITTSBURGH 


NET SURPLUS $68,381.07. 


PITTSBURGH, PA. 


INSURANCE 
COMPANY, 
CAPITAL $250,000. 


PITTSBURGH FIRE 


CAPITAL $200,000 


INSURANCE 
COMPANY, 








INSURANCE 
COMPANY, 


NET SURPLUS $160,473.14, 


NET SURPLUS $116,057.35 


SUNBURY, PA. 


ASSETS $1,392,556.14 


ASSETS $660,328.77 


ASSETS $644,677.62 








a 











Casualty, Surety, Etc. 





Total liabilities ......... $1,330,758 
Admitted assets ........ 1,244,359 
Le ee On ae $ 86,398 
With 90-day balances allowed— 
POEL DOENS § S66 oa cies sacs baw ew pedo $1,410,154 
Non-Admitted Assets 
Book value of bonds over market value... 33,295 
Total admitted easets......6.6005 ccscs $1,376,859 
RIERA RIOR 5555 G5 Gus peas sinso se ate $830,758 
SRRDEANY conighs Sinis vie cues oie 500,000 = 1,830,758 
URES: fac eke bo aes ee uss . $ 46,101 


The examiners then present data as to the 
organization of the company, etc. 

As to agents’ balances over ninety days due, 
the examiners say: 


The outstanding agents’ balances over ninety days 
due would not be a credit from a department stand- 
point in annua] statement. The striking out of this 
as an asset would, as an accounting proposition, im- 
pair the capital. But this is not the real situation. 
These balances are good or else the reserve liability 
is wiped out by cancellation of all writings represented 
in the balance. These balances are valid as a collect- 
ible asset and should be allowed for the purpose of 
this examination at this time. It may be suggested 
that this condition is not unusual in any home office. 
The North Branch agencies are scattered and the 
business of locals cleared through several general 
agencies, all of which delays collection. All means 
are now being availed of to collect overdue balances. 
Since July 1 and up to July 15 there has been $15,000 
and more received on account of overdue balances. 

As a matter of fact, reorganization within the home 
office and the fact that the new underwriting manager 
did not take office until July 1, 1920, halted all mat- 
ters and incurred delays on all lines, particularly as 
to collection of balances. 


ENCOURAGING CONDITIONS 

The condition of the company is encouragin and 
notably improved since the last examination, during 
which interval the examiners and yourself have been 
in touch with the directors and giving full aid and 
advice. 

The hazardous fire business, which caused such a 
heavy loss in 1919, has been reinsured. Hereafter, 
under A, F, O’Daniel’s sole direction, the underwrit- 
ing will be furthered on safe lines adhered to by the 
successful existing stock companies. It was not pos- 
sible to reinsure the unexpired ocean marine business. 
This coverage was ill-advised from the start and 
caused a heavy loss to the corporation in 1919. 

There is most certainly, at the present time, definite 
authority and sound fire insurance principles installed 
in the home office, which was not the case under the 
former underwriting management. 

The disorganization in home office and in the field 
forces, which was plain in the earlier part of the year, 
is entirely absent at this time. 

If agents’ balances are allowed—as they should be— 
as a valid asset, the company has a surplus of $46,101 
over and above all liabilities. 


ADMINISTRATIVE MATTERS 

The company made good profit in several States for 
many years and it is confining its coverage to profit- 
able zones. The company has, in our opinion, a good 
outlook for the future under the present management 
and, undoubtedly, in its reorganization has the good 
will and respect of the underwriting field. 

Since the examination report was _ filed, 
Amos Bloom, the former vice-president, has 
been elected president. A. F. O’Daniels is now 
secretary and managing underwriter of the 
North Branch Fire, the other officers being 
A. W. Pontius, vice-president, and W. A. 
Shipman, treasurer. Mr. O’Daniels was 
formerly a special agent traveling the Pennsyl- 
vania field, and has a wide acquaintance 
among agents. The other officers are well- 
known business men of Sunbury. 


Chas. W. Sexton Dead 


Chas. W. Sexton, a prominent Minneapolis 
agent, died on Sunday last, after a brief illness. 
Mr. Sexton was head of the Charles W. Sex- 
ton & Co. agency and was.a director in the 
Minneapolis Fire and Marine Insurance Com- 
pany. 
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198 Broadway, New York 





Title Guarantee Policies Issued 
On All Makes of Automobiles 


THE MOTOR CAR ABSTRACT COMPANY wishes to correspond with 
General Agents throughout the country who will act as General Agent 
for tnis Company for the entire State in which they are located. The 
proposition is a very remunerative one for the General Agent and those 
in a position to handle same are invited to correspond with us. 


MOTOR CAR ABSTRACT COMPANY, Inc. 
WALTER B. RENTON, President 


Telephone, Cortlandt 6378 








MARSH & McLENNAN LOSE 
AMERICAN EAGLE 


Chicago Agency Gets AEtna and Pennsyl- 
vania Fire 


Announcement has been made of the with- 
drawal of the American Eagle Fire Insurance 
Company’s Chicago agency from the office of 
Marsh & McLennan. The company will be 
represented in the future by Cash, Dalmar 
& Co., an old and well established local agency 
of Chicago now representing several companies 
including the Columbia National and the Queen 
of America. This action follows immediately 
upon the transfer of the Continental from 
Marsh & McLennan to the office of Klee, 
Rogers, Wile & Loeb. 

The base of the Evans group of companies 
is made up by the appointment of Marsh & 
McLennan as Cook county agents for the 
ZEtna Insurance Company of Hartford and 
the Pennsylvania Fire of Philadelphia. With 
the addition of these two. well-known com- 
panies to those already represented by the big 
Chicago agency the latter’s facilities for plac- 
ing business will not be materially affected. 


Queen Insurance Company Promotion 

T. Livingstone Kennedy, formerly auditor 
and chief accountant of the Queen Insurafice 
Company of New York, has been elected assist- 
ant secretary of that company. The position 
is a new one and was created by the board of 
directors at a recent meeting. Mr. Kennedy 
has held the position from which he was pro- 
moted since the organization of the company. 
He is succeeded as chief accountant by Hugh 
Thompson, formerly first assistant to Mr. 
Kennedy. 
Underwriters Laboratories, Inc., Appoints 

Agents 

George C. Muldaur has been appointed gen- 
eral agent of the Underwriters Laboratories, 
Inc., of Chicago. Mr. Muldaur has been a 
field secretary of the National Electric Light 
Association. He will make his headquarters 
in New York. The office has been vacant 
since the death of General Agent Latta some 
three years ago. 
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CASUALTY, SURETY & 
MISCELLANEOUS 


Eastern Casualty Convention 

The Eastern Casualty Insurance Company 
is to have a convention in Boston next week. 
It is to be host to the Ecco Club, its leading 
producers and pace-makers. W. W. Morse, 
president of the club, who makes the State of 
Maine his field, is the leader among the pro- 
ducers. President Corwin McDowell and H. 
S. Bean will receive the guests. 











Business Men’s Assurance Company, Kanses 
City 

The July number of the B. M. A. A. Bulletin, 
issued by the Business Mens Assurance Com- 
pany of Kansas City, Mo., has been designated 
the “Eleventh Anniversary” number, and has 
been enlarged in order to include considerable 
information that is not given in the usual num- 
bers, including interior views of the home 
office. It also contains pictures of the di- 
rectors and a short biographical sketch of 
each one. 

The total volume of accident and health ap- 
plications secured by the B. M. A. A. during 
the first six months of this year amounted to 
41,366 as compared with 31,436 in 1919, while 
the gross income in the first six months’ period 
was $918,639 in 1920 as compared with $565,- 
650 a year ago, an increase of sixty-two per 
cent. 

The company is not making any special ef- 
fort to stimulate business in its newly estab- 
lished life department, as it does not deem it 
desirable to write beyond $2,500,000 of life 
business during the eight months of this year 
in which it will operate, but such business, 
from April 1 to July 1, amounted to $1,360,500. 


President of Virginia Casualty 
T. Elwood Pragle, formerly vice-president 
of the Virginia Casulty Company of Rich- 
mond, has been elected president of the com- 
pany. He succeeds R. R. Byrnes, who re 
sighed recently. W. C. Carpenter succeeds 
Mr. Pragle as vice-president. 





— 
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NEW PLATE GLASS MANUAL 
Pacific Coast Rates to be Increased 

W. F. Moore, manager of the Plate Glass 
Rating Bureau, has devised a new manual 
from which to calculate plate glass premiums. 
The methods previously used in making up 
the manual made it necessary, according to 
Mr. Moore, “to hire a Philadelphia lawyer 
to calculate rates by its use.” The new manual 
is very much simpler and the calculation of a 
rate by its use will be a comparatively easy 
task. It has required a vast amount of labor 
on the part of Mr. Moore, who has devoted 
several months to the task. The completed 
manual was submitted for criticism to a small 
committee of representative companies and 
later was circulated among the entire mem- 
bership of the bureau. The recommendations 
resulting have now been adopted and the 
manual is only waiting on the printer. It will 
be some time before copies are ready for dis- 
tribution. 

Rates are not essentially affected by the 
new manual, although there are of necessity a 
number of minor changes due to the changes 
in the methods of calculation. 

Effective September 1 there will be an in- 
crease in plate glass rates in the Pacific Coast 
territory. This increase is due to the fact that 
the rates have been held down in that section 
to an abnormally low point. They will now be 
on a basis more nearly equal to that of the rest 
of the country. The fact that prices have 
been kept down has been due to the presence of 








COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 
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a large reserve supply of glass and also to 
climatic conditions which keep down break- 
age in that part of the country. The reserve 
supply has now given out, however, and all 
replacements have to be made at regular 
market price. This plus the increased freight 
rates has made an increase in premium in- 
come necessary. Mr. Moore denies that the 
recent earthquakes have had anything to do 
with the raise in rates. Plate glass policies 
do not cover earthquakes, and although there 
have been many requests for a rate on them, 
none has ever been made. 


NEW INDEMNITY COMPANY 
LICENSED IN NEW YORK 


North American Will Open Branch Office 
Here—New Staff Appointments 


The Indemnity Insurance Company of 
North America has been licensed to operate 
in New York State and will open a branch 
office in New York city at 122 William street. 
The fire managers of the Insurance Company 
of North America, Darby, Hooper and Mc- 
Daniel, are located in the ground floor of the 
same building. The branch will be in charge 
of C. W. Lewis who will have supervision over 
all casualty business. A supervisor for the 
fidelity and surety business will be appointed 
later. 

Charles H. Frizzell, first vice-president and 
general manager of the company, hopes to 
have the organization completed far enough 
to begin writing business in all the offices by 
October I. 

The appointment of Herbert C. Johnston, 
to take charge of the burglary and plate glass 
departments at the home office, has been an- 
nounced. Mr. Johnston has been for several 
years manager of the burglary insurance de- 
partment of the General Accident Assurance 
Corporation and was at one time with the 
New York office of the Ocean Accident and 
Guarantee Corporation. 

Mr. Lewis, who is to be the manager in 
New York, with the Employers 
Liability Coporation and has lately been man- 
ager of the latter’s district 
liability department. 


has been 


metropolitan 





Opens Branch Offices 

The United States Fidelity and Guaranty 
Company has organized four branch 
offices in the West. They are located at Mil- 
waukee, Omaha, Kansas City and Helena. 
The new offices will be under the management 
respectively of T. Tracy Hale, Jr.. Tukey & 
Hall, Clarence M. Leith, and Clinton O. Price. 


new 





Official Changes in Maryland Casualty 
Richard H. been 
fourth vice-president of the Maryland Casualty 
Company of Baltimore as of August 1. This 
is the position he relinquished when he be- 


Thompson has elected 


came connected with the Maryland Assurance 
Corporation. Mr. Thompson will continue in 
charge of the accident-health department. 
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Casualty, Surety, Etc. 


Business Integrity 


is important when the life of your 
organization depends upon the 
prompt settlement of all reinsur- 
ance claims. 

Our Company offers attractive 
reinsurance in connection with 
Compensation, Public and Gen- 
eral Liability, Accident, Health, 


Automobile or Burglary Risks 
vacked by an excellent reputation 
for Integrity in its business deal- 
ings. 


AMERICAN 
REINSURANCE CO. 
HANOVER BANK BUILDING 


Harry C. Michael, who also left the service 
of the Maryland Casualty when the Maryland 
Assurance Corporation was formed and has 
been secretary-treasurer of the latter corpo- 
ration, on August 1 became assistant auditor 
of the Maryland Casualty. For the present he 
will continue as secretary-treasurer of the 
corporation, but will eventually relinquish such 
duties and devote his entire time to the Mary- 
land Casualty Company. 





REINSURANCE 
FACILITIES 


for Casualty companies 
can be satisfactorily ar= 
ranged with us by cor=- 
respondence. 


Our automatic covers are 
proving very valuable as 
adjuncts to building of 
volume. 


EMPLOYERS 
INDEMNITY 
CORPORATION 


KANSAS CITY 
NEW YORK CHICAGO 














Miscellaneous Insurance 


‘Amusing Answers in Questionnaires 
in Pennsylvania 


In answer to question number twenty-five 
on the agents’ license questionnaire of the 
Pennsylvania Insurance Depattment, an ap- 
plicant wrote: “Yes, I arrested. My 
wife was scrubbing the floor and I spoke to 
her and she wouldn’t answer me, and I kicked 
Another applicant 
a bank. I got 


was 


her and I got arrested.” 
answered: “I was clerk in 
arrested because the paying teller was crookit. 
I was aquited. The paying teller usurped with 
all the money.” Another applicant answered: 
“I was arrested July 10, 1876, with twenty- 
four other young fellows who were on a col- 
lege horn-spree.” Another applicant wrote 
across the questionnaire (on the space allotted 
for foreign-born and referring to naturaliza- 
tion, place of birth and so forth): “Don’t ask 
me such rot. The war is over!” A Pennsyl- 
vania German, who was born here, answered: 
“T arrived in this country November 10, 1873, 
at Hatnburg, Pa. I was never naturalized. I 
am Pennsylvania-German-American.” An- 
other, in answering as to what port he had 
arrived at in this country—which of course 
does not pertain to native-born Americans— 
wrote: “I arrived in this country in a little 
old red brick house in Frankford, Pa.” 


—‘“‘The Employer and Safety” is the title of a 
booklet issued by the Travelers of Hartford for the 
guidance of employers in relation to accident preven- 


tion work. 





SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 


Semi-Annual Statement, 
December 31, 1919 


(Conde.ased from Statement to U.S. Treas. Dept) 


Admitted Assets.. $3,890,624.00 
Copital ........6.. 1,000,000. 00 
rr 564,840.00 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 


We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 
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ON THE PERSONAL SIDE 





W. E. Mallalieu, general manager of the 
National Board of Fire Underwriters, is spend- 
ing a month’s vacation in the State of Maine. 
He will return to New York the latter part of 
this month, but will leave almost immediately 
for the Pacific coast to attend the National 
Convention of Insurance Commissioners. 


H. E. Reisinger, until recently a_ special 
agent in Maryland and Delaware for the Liver- 
pool and London and Globe and for the Star, 
has been promoted to be State agent in the 
same territory. 


Harry S. Byrne, resident manager of the 
Fidelity and Deposit at Omaha, has announced 
his engagement to Miss Clara Schneider of 
Fremont, Neb. Mr. Byrne is a well known 
surety man in the West. He received his early 
training in the home office of his company and 
has been at Omaha for some fifteen years. 


Frank B. Keech has been elected‘director of 
the Northern Insurance Company of New 
York. Mr. Keech is senior member of the 
banking house of F. B. Keech & Co. 

Charles H. Post, United States manager of 
the Caledonian Insurance Company, has left 
New York for a month’s vacation at his coun- 
try home, “Sundown Lodge,” in the Catskills. 

Arthur E. Orrell, formerly member of the 
firm of O’Donnell and Orrell, has opened 
offices for general law practice in the City 
National Bank building of Holyoke, Mass. 

Charles Nelson Bishop, Cook county man- 
ager of the Northern Assurance, was in New 
York on business this week. 

Clarence E. Titsworth recently received a 
promotion. He has been special 
agent in New York State for the Newark 
Fire and now becomes assistant secretary of 


deserved 


the company. 

C. J. Sullivan, formerly agent for the Seeley 
& Company, general agency in Northern Cali- 
fornia, has accepted the position as field man 
for the Home Insurance Company of New 
York, and allied companies on the coast and 
Nevada territories. 

E. G. Webb, district manager of the Con- 


way, Pa., has just celebrated his sixty-fifth 
birthday. Mr. Webb, who is a well known life 
insurance man and statistician, says that ac- 
cording to the American Experience Table of 
Mortality he has eleven years yet to go. His 
father and grandfather both lived to be over 
ninety, and he therefore believes that he will 
run over his alloted time on earth by several 
years. 

A, F. Powrie has been promoted to be sec- 
ond assistant manager of the Western depart- 
ment of the Fire Association of Philadelphia. 
Mr. Powrie has achieved unusual success as 
special agent of the company in Michigan. 
He started in the insurance business as a 
clerk in a local Michigan agency. 

| eal Oe 
Insurance Company, has left on a fishing trip 
to Canada. He will return about the end of 
the month. 


Buswell, vice-president of the Home 


Insurance Federation of the State of New 
York 
Rockland, Ulster and Greene counties have 
recently been organized by Stanley L. Otis, 
executive secretary of the Insurance Feder- 
ation of the State of New York, and the fol- 
lowing county committees appointed: 


Rockland County Committee.—James Kilby, chair- 
man, Nyack; Alexander H. Merritt, Spring Valley; 
Alfred B, Ronk, Suffern; Oswald G. Bauer, Sparkill; 
William .M. Evans, Pearl River; J. W. Gillies, Haver- 
straw; A, C. Ridout, Nanuet. 

Ulster County Committee—J. H. Tremper, chair- 
man, Kingston; W. A. Van Valkenburgh, Kingston; 
John L. Snyder, Saugerties; E. N. Terwilliger, Ellen 
ville; B. Hasbrouch, New Paltz; J. M. Barnhart, High 
Falls; Silas S. Auchmoedy, Rosendale. 

Greene County Committee.—Orliff T. Heath, chair- 
man, Catskill; Percy W. Decker, Catskill; Charles T. 
Beach, Catskill; Charles Bagley, Catskill; W. B. 
Townsend, Coxsackie; O, C. Stevens, Greenville; Orin 
O. Flint, Athens; A. D. Gibson, East Durham; Mich. 
Lackey, Jr., Tannersville. 

The agents, Mr. Otis reports, are alive to 
the fact that only through organization and 
preparation will the insurance interests be 
able to overcome the trend toward State in- 
surance which is becoming so noticeable, and 
which, since the presidential nominations, is 
attracting so much attention. 





neticut General Life of Hartford at Ridge- 





— CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D.C. 


F. M. GUND, Mor. western Dept. 
“reaport, Illinois 
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NEW YORK CITY 


The North River Ins. Co., N. ¥. 
Union Fire Ins. Co. Buffalo, N. Y. 


. United States Underwriters’ Polic ,N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dept. 


San Francisco. California 
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OKLAHOMA FARM MORTGAGES 





The unprecedented agricultural prosperity now prevailing in that state makes them 


unusually attractive to investors insisting on the highest degree of safety. 


Oklahoma’s record breaking crop for 1919 represents the largest agricultural gain 


made by any state in the Union. 


The F. B. Collins Investment Company has sold Oklahoma farm mortgages since 
this state was first opened to settlers. We know the country thoroughly and also the stand- 
ing and limitations of the borrower. We never loan to exceed 40% of a conservative 


valuation and seventy-five per cent. of our loans are based on 30% or less of the cash value 


of the land. We net investors 6% per annum. 


Our company specializes in Farm Mortgages in which we deal exclusively. Our 
President, Mr. F. B. Collins, has sold them for 36 years without the loss of a penny. We 


have made an exhaustive study of the Farm Mortgage problem and have.been able to 





prove to many individuals, holders of trust funds, financial institutions and life insurance 


companies, the special advantages of our service. 


During these times of unrest and inflation the conservative investor should consider 
carefully whether he can afford the speculative risk in lieu of a fixed dependable income 
bearing security. The Collins farm mortgages are closed with our own funds and have 
behind them character and prestige, sound judgment and wide knowledge of local condi- 


tions. If you are looking for a fixed dependable income, it will pay you to write us. 


Let us send you the names of some private investors, trustees, executors, life insurance 


companies and financial institutions who rely upon our service. 





THE F. B. COLLINS INVESTMENT COMPANY 


FARM MORTGAGE BANKERS 
Oklahoma City Oklahoma 
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Agency Wants 











LIFE COMPANY 


If you need services of Agency Supervisor or State Manager in the State 
of Texas, now head of large general agency, financing himself, writing good 
clean paid for business, producing business and training men to produce 
business, enjoying large personal acquaintance—such a man will be in posi- 
tion to. negotiate contract about November fifteenth. Address General 
Agent, care of THE SPECTATOR. 











INSURANCE BROKER, with established office in 
Buffalo, N. Y., wishes General or District Agency for 
Fire, Casualty, Liability and Automobile Companies. 
Address ‘‘Buffalo Broker’, care of THE SPECTATOR. 














LIBERTY NATIONAL 


FIRE INSURANCE CO. 


of New Orleans, La. 


Authorized Capital and Surplus 
$2,000,000 


Enters the Insurance Field 











Prominent Agents and Brokers 





F. JANSSENS 


. Agent d’Assurances 
et de 
Reassurances 
Anvers Bruxelles 


28 rue St. Miche! 


2 Courte rue des Claires 





Actuarial 





FPACKLER AND FACKLER 
DAVID PARKS FACKLER, F. A. 8S. 


EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F.A.S. 


CONSULTING ACTUARIES 
85 Nassau Street New York 


MILES M. DAWSON & SON. 
CONSULTING ACTUARIES 








NATIONAL ASSOCIATION BLDG,, SUITE No. OO5, 
26 W. 44th ST., NEW YORK 





PAUL L. WOOLSTON 
INSURANCE EXAMINER, ACTUARY 
AND ACCOUNTANT 


MAJESTIC BLDG., ‘DENVER. COL 











Prominent Agents and Brokers 





LEON IRWIN & CO., Inc., New Orleans, La. 

REPRESENTING 
National Union 
National-Hartford 
Philadelphia Underwriters 
Stuyvesant 





New Amsterdam 
Casualty Co. 
Indemnity Company 
of America 
Automobile Insurance 


American Eagle 

Automobile-Hartford 
American Equitable 
British-Amer.Assura nce 
Fidelity Phenix 
Insurance Underwriters BROKERS LINES SOLICITED 











NEW YORK STATE DEPARTMENT 


SUPERIOR FIRE OF PA. ALLEMANNIA 
FIRE OF PA. CAPITAL FIRE OF N. H. 
GEORGIA HOME OF GA. UNITED 
AMERICAN OF PA. 


P.B DUTTON, MGR., ROCHESTER 





























J. L. MITCHELL 


is prepared to successfully negotiate and finance the reinsurance or Con= 
solidation of either Legal Reserve, Mutual Assessment or Fraternal Life 


Companies, Associations or Orders. 


Temporary money advanced on strictly private arrangements. 
All communications held personal and confidential. 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 
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J, Hi NITCHIE 
ACTUARY 


18 SOUTH LA SALLE STREET 
1523 Association Building 








Telephone, State 4992 CHICAGO 
DONALD F. CAMPBELL 
CONSULTING ACTUARY 
76 WEST MONROE STREET CHICAGO 
Telephone, Randolph 918 





FRANK J. HAIGHT 








CONSULTING . 
ACTUARY 
810 to 8IS HUME-MANSUR BLDG., INDIANAPOLIS, IND. 
KRAFT BUILDING, DES MOINES, IOWA ' 
J ULIAN C. HARVEY 
CONSULTING ; 


ACTUARY 


CHEMICAL BUILDING ST. LOUIS, M0. 


JNO. A. COPELAND 
CONSULTING ACTUARY 


124-126 HURT BLDG. ATLANTA, GA: 
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Actuarial 





Actuarial 





JAMES H. WASHBURN, F.A. I. A. 


CONSULTING ACTUARY 
ROOM 1303 165 BROADWAY, NEW YORK CITY 


Expert Advice on Domestic, Tropical and Semi-Tropical 
Business 


Cable Address: Gertract, New York 





GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 


256 Broadway New York 





T, J: McCOMB 
CONSULTING ACTUARY 


Colcord Building OKLAHOMA CITY, OKLA. 


F, M: SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


Burwe & SpuakMAB 


Certified Public Accountants THE BOURSE, PHILADELPHIA 





y C. RAFFERTY 


CONSULTING ACTUARY 
Sulte 714 Weightman Building 
Philadelphia, Pa 





Complete Rate Books Formulated 








A. SIGTENHORST 


CONSULTING ACTUARY 





NATIONAL CITY BANK BUILDING WACO, TEXAS 





FREDERIC S. WITHINGTON, F.A.I.A. 
CONSULTING ACTUARY 
402-404 Kraft Bullding Des Moines, lowa 


Telephone Walnut 3761 


W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 








256 BROADWAY NEW YORK 
W. R. HALLIDAY 
CONSULTING 
ACTUARY 
INSURANCE EXCHANGE {CHICAGO 


ABB LANDIS, Actuary 


To January 1st, 1920, Mr. Landis has been 
employed by 204 of the oldest and largest 
Fraternal Societies in the United States and 
Canada, to compute rates of contribution, to 
make valuations, to report on readjustments, 
to prepare forms of certificates, to write consti- 
tutions and to give technical advice. Long 
experience in fraternal work and technical 
Knowledge of insurance and law give a su- 
perior value to his services. He has dealt with 
every phase of the business to the satisfaction 
of clients. 


NASHVILLE, 


TENNESSEE 





Insurance Lawyers 








IRELAND 


GEORGE McILDOWIE & SONS Attorneys-at-Law Belfast Ireland 
Refer to Equitable Life, Mutual Life, New York Life, Metropolitan, tna Life, John Hancock 
Mutual, Illinois Life, Boston Mutual and American Consul at Belfast. Cables: McIidowie, Belfas 





Insurance Examiners and Adjusters 











BININGER & SIBLEY 


140 LIBERTY STREET = = NEW YORK CITY 


Adjusters For Casualty Companies 
Appraisements (Auto Damage) 
Appraisements (Aero Damage) 
Adjustments (Aero Claims) 
Auto Subrogation Claims 

WE HANDLE 

Anything and Everything in Insurance Claims. 


Claim Investigations 
Claim Adjustments 
Claim Photography 
Surveys 











CLAIM SUPERVISION 


The busy claim executive likes to feel that 
the cases he refers to a field representative 
will be promptly and efficiently handled with- 
out further supervision. 














a R. L. NASE Virginie’ 
— Adjuster for Casualty Companies > 
Health 1109-10 Mutual Bldg,, Richmond, Va. Carolina 
Claims 

THE COLUMBIAN NATIONAL LIFE 


INSURANCE COMPANY 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 


LIFE, ACCIDENT, and HEALTH INSURANCE 
LOW GUARANTEED RATES. 
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C. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 
S. D. ANDRUS Vice-Prest. and Managing Underwriter. 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


oe Ss ee ee eg eee are $643,391.51 


LIABILITIES, INCLUDING CAPITAL............ 580,018.60 
EES nes Seen se cane rssews seul $63,372.91 
SURPLUS TO POLICYHOLDERS. ................ $322,522.91 


GENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 


Missouri 
General Agency Openings 


OUR POLICIES SELL 


RATES PER $1,000 
a Ce $14.50 
1 OT | a rere $17.50 


NATIONAL LIFE ASSOCIATION 


DES MOINES, IOWA 














MISSOURI LIFE AND ACCIDENT 
INSURANCE COMPANY 


of St. Louis, Mo. 





Policies Issued on the Weekly Plan Only 


‘Our Record is Our Reputation” 





W. A. JOHNSON, Pres. J. A. WALKER, Secy. 





ad 











Fire Casualty Life 
RE-INSURANCES 
WILLIAM C. SCHEIDE & CO. 


HARTFORD, CONN. 





663 IN l 99 


LIFE 
HEALTH 
ACCIDENT 
NE poOLicy 

NE * REMIUM 

— PAYS — 
DOUBLE DEATH 
BY ACCIDENT 
Loss of Hands, Feet, 

yes 
Permanent Disability 
Benefits 


Monthly Indemnities 
Sickness or Accident 


Reserves and Surplus to Policyholders COMBINATION 
ERN $1,950,000.00 ONTRACTS 


INSURANCE CO.., 


Northern Life Building 
SEATTLE, U. S. A. 





HOME OFFICE, SEATTLE, U.S. A. 
Reliable Representatives Wanted 


President 


























ieee 


A French Insurance Co. (FIRE & ACCIDENT) 
would be pleased to deal with an American In- 
surance Co., willing to do business in France. 


Write to: 


“EGIDE de FRANCE”’ 


16 Rue Joubert, PARIS 





























* Would you like to represent a life company in its 
home state where you will have back of you the in- 
fluence and interest of the biggest men in the com- 
munity ? 
If so, communicate with 
CLINTON C. WHITE, Secretary 
Puritan Life Insurance Company 
Providence, R. I. 


A direct contract with the Company. General Agent’s Commissions. 


SALARY AND COMMISSION 


offered to capable man to manage an im- 
portant open territory, comprising seven 
counties in Pennsylvania. Address 


W. E. NAPIER, Secretary 


SCRANTON LIFE INSURANCE CO. 
SCRANTON, PENNA. 









































we 
a Fidelity and Surety Bonds 
RENGTH Accident and Health 
PINCERITY| Monthly Payment 
CHICAGO 


CHICAGO BONDING AND INSURANCE CO. 


Home Office—CHICAGO, ILL. 
CAPITAL AND SURPLUS TO POLICYHOLDERS, OVER $1,000,000.00 


Licensed by the United States Government, the District of Columbia, and the following States: 


WRITES 
Plate Glass General Liability 
Burglary Elevator 


Automobile. Liability—Property Teams 


Damage and Collision 











Illinois, Iowa, Kansas, Michigan, Missouri, Minnesota, Ohio, New Jersey, Indiana 

Pennsylvania, Kentucky, Wisconsin, Maryland, Nebraska, West Virginia. 
A Company conducting its business with an annual premium income of over ONE MILLION DOLLARS, with a policy 
outlined by its own Officers and Directors in co-operation with its own agents. 





A. J. SABATH, President O. F. ROBERTS, Vice-Pres. & General Manager 
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R. H. WILLIAMS, Assistant Deputy Manager. ? 
A TY ee" 
A T. A. WEED, Agency Superintendent. ff L 
ea NEW ENGLAND STATES, NEW YORK, % 
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——————e > ——____ 
R. H. PURCELL, Manager. 

W. P. ROBERTSON, Assistant Manager. 

E. E. WELLS, Agency Superintendent. 
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ESTABLISHED 1836 ENTERED U. S.1848 


The statement of the i iti € J j e Sc e r e 
] = r - write ¢ st ot Januat y, 192¢ ’ in accordance with th rS 
the State of New York, is as follows: d ’ Y 2 laws ot 





| ETERS Em eee TR Pant A Ag $18.7 5 
ESOMMWMRE sosclcuetiree te ee a Ie 
IG io. in.ctcnsrnnnwmiens MRNA RE ge eee ahE edde ee --  $5,750,602.03 


As an illustration of the Company’ fii’ Sd ; d ; 
. ; y Ss practice in maintaining its Assets in the United States in a y 
the following figures may interest policyholders : a year of excessive lon 


Year, 
. F Asset t z. I 2 o i 
— (San Francisco Fire).................0. Siccsoe $8,144,207 $0,888,323 
ERD dss rcvansenseeeernenensachanvdnsenecs - 12,335,961 eaves 0 netmebis 
— showing Excess or EXPENDITURE Of.................. ach yield attire stalk eh Sa ' $1 116 
nd Increase oF Assets in the same time of................ a ee eietats ier aS Peeters phn 


Procress of the United States Branch: Net Premium nae 
: s—1848, $4,519; 1858, $471,988; 1868, $1,739,620; 1878, 
— 1888, $3,928,010; 1898, $4,979,422; 1908, $7,427,618; 1917, $10,258,137; 1918, $11,618,840.85. si ' 
ssES—The amount paid in satisfaction of fire losses in the United States to the beginni 
1 ‘ f s inning of the present : 
pig $168,000,000. This large sum, in conjunction with the growth of the Company’s Eaaiaete, waite psa = Od 
Mme public and the faithfulness with which the Company’s losses are adjusted and settled. 
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Why not take an Agency with 
a medium sized conservative 
American Company? 


Capital Stock - $750,000.00 
Reserves - - 4,500,000.00 
Total Assets” - 5,500,000.00 


Insurance in Force 45,000,000.00 


| Inter-Southern Life 
‘Insurance Company 


JAMES R. DUFFIN, President 
LOUISVILLE, KENTUCKY 




















We have something to offer in the way 
of a general agency that is very attractive 
to find with an old, conservative life com- 
pany. It will pay anyone interested to in- 


vestigate. All communications confidential. 


Address Box 54, THE SPECTATOR, 
135 William Street, New York. 














“As strong as a lion,—and 
as clean asa hound’s tooth’’ 


THE LION BONDING AND 
SURETY COMPANY 


OMAHA 


With capital and surplus of nearly seven hundred 
thousand dollars, and with assets that are absolutely 
sound, the management of the Lion have confidence 
in the growth of the- institution. Write us for an 
Agency Connection. 


E. R. GURNEY, President 








The Republic 
Casualty Company 


232 Fourth Ave. 
PITTSBURGH, PA. 


Writes all lines of Casualty Insurance. 
Fidelity and Surety Bonds 








SECURITY MUTUAL 


LIFE INSURANCE COMPANY 


BINGHAMTON, N. Y. 
DAVID S. DICKENSON, President 


Offers good territory and a liberal 
contract to reliable men of ability. 
For particulars address— 


C. H. JACKSON, 


Superintendent of Agencies 














RARE OPPORTUNITY 


GENERAL AGENT 
for the STATE OF KANSAS 


A splendid direct Home Office Contract under which a 
profitable and permanent business can be established is waiting 
for the right man. 

THE COMPANY HAS MORE THAN $68,000,000 OF 
INSURANCE IN FORCE, 


THE MINNESOTA MUTUAL LIFE INSURANCE CO. 


St. Paul, Minnesota. 








QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, who is ‘“‘Four Square”’ and willing to work;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! - 
From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 
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HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. ror 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tions frequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 


C PANY 
Chicago wae a 135 William Street 


Insurance Exchange New Yor 
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PUBLIC LIFE INSURANCE CO. 


$500,000 Authorized Capital 
is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street CHICAGO, ILLINOIS 














PORTUGAL SPAIN 


J. Forcada 


Praca do Municipio, 12-13, 
Lisbon (Portugal) 


Underwriter-=Settling Agent 
Insurance Broker 


J. FORCADA & C’ 


Barroeta Aldamar, 2, 
Bilbao (Spain) 


Insurance and Reinsurance 


The 
BERKSHIRE LIFE INSURANCE CO. 


of Pittsfield, Mass, 
Inc. 1851 





W. D. WYMAN, President 





























A purely mutual company, issuing all desirable 
forms of life insurance. 


Attractive Literature 


Ambitious, Productive and Trustworthy Life 
Agents may be benefited by corre- 
sponding with 


W. S. WELD 


Superintendent of Agencies 


























NEW JERSEY INSURANCE COMPANY 


CAPITAL ONE MILLION DOLLARS 


Head Office: 
40 CLINTON STREET, 
NEWARK, NEW JERSEY 


CHAS. D. ROSS, PRESIDENT I. D. CLARK, Vica-Prsus. 
F. L. BROKAW, SscreTary 


Western ent. 
Insurance Ex e Bidg., 
Chicago, 


H. H. INGALLS, Manacse 








Pacific Coast Department, 
140 Sansome St., 
San Francisco, Cal. 


SEELEY & CO., ManacerRs 














** Strong as the Strongest” 


The Northern Assurance Co. 
(Ltd. of London) 
Organized 1836. Entered United States 1854 


Losses paid, - - - - - - $113,000,000 
Losses paid in United States . - $42,000,000 
Eastern and Southern Departments: 

55 JOHN STREET = = -s NEW YORK 





CALEDONIAN INSURANCE COMPANY 
OF SCOTLAND 
Founded 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
U. S. Head Office: CALEDONIAN BUILDING, 59-52 Pine Street, N. ¥. City 


CHAS. H. POST, U. S. Manager 




















R. C. CHRISTOPHER, Assistant U. S. Manager 
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National Life Insurance Company 
of the Southwest 


The company to represent in New Mexico and Arizona 
‘More days of Sunshine’’ 


For attractive agency proposition Write 


E. T. CHASE 


Secretary €§ General Manager 
ALBUQUERQUE, NEW MEXICO 

















Look! 
Listen! 
A Michigan Company 


for 


Michigan People 


Liberal Contracts to Live Agents 


ELMER BH. DEARTH Upto the minute policies. Write us. 
President 


Detroit, Michigan 




















Stability—Permanency—Protection 


THE PRAETORIANS, DALLAS, TEXAS 


Scientific Life Insurance.” 


10-20 Pay-Cash & Loan Values. Double Payment, Accident 
and Disability Provisions 16 to 55—men and women. 

Net Assets covering full Reserve Required by Law and in 
addition thereto a Surplus. 


Attractive Contracts for hustlers. 


C. B. GARDNER = = President 

















Equitable Life Insurance Company 
of the District of Columbia 


ORDINARY AND INDUSTRIAL 


Established in the District of Xolumbia, West Virginia, Ohio and Delaware 
. HENRY P. BLAIR 


JOSEPH SANDERS 
WILLIAM A. BENNETT 


President 
Vice President 


2nd Vice President (Agency Supervisor) 
Secretary . es ALLEN C. CLARK 


Actuary GILBERT A. CLARK 





37,005 PEOPLE 


wrote to us last year and asked for an illustration of 
our “Income for Life’’ at their age. This valuable 
lead service explains why our 1919 business showed 
a gain of 81 per cent. 

The Fidelity operates in 40 states. Full level net 
premium reserve basis. Insurance in force over 
$173,000,000. Faithfully serving insurers since 1878. 


A FEW AGENCY OPENINGS FOR THE RIGHT MEN 


THE FIDELITY MUTUAL 


LIFE INSURANCE COMPANY 
PHILADELPHIA 
WALTER LE MAR TALBOT, President 





Thursday 











WE WANT AGENTS 


to push our five-point-nine policies. 


~Main Office, 246 f4th St, N. N.W.,WASHINGTON, D.C. 
Excellent Iowa territory and liberal 
‘contracts for men of good reputation. 


e “THE COMPANY OF CO-QPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—Des Moines, Iowa 














GENERAL ACCIDENT AND LIABILITY INS. CO., Limited 
All Classes of Casualty Insurance 


Immense Resources 


Agents who are Expert are invited to communicate with us 


United States Head. Office 431 Insurance Exchange, Chicago 





JOHN F. TUBBS, 























Association 


GENERAL OFFICES: 
Wilkes-Barre, Pa. 


2nd Floor Coal Exchange 
Live men want a live Company. 
Our Salesmen make money. 
Good contract for the right man. 


H. B. WILSON, 


President Secretary 


Write Us Today. 
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Service Financial Stability Non-Technical Contracts 


THE EMPLOYERS’ 


LIABILITY ASSURANCE CORPORATION, LTD. 
OF LONDON 


THE PIONEER AND LEADING LIABILITY INSURANCE COMPANY 
OF THE WORLD 


WORKMEN’S COMPENSATION 


LIABILITY, AUTOMOBILE, STEAM BOILER 
AND FLY WHEEL, ACCIDENT, HEALTH, 
FIDELITY, SURETY, BURGLARY AND 
PLATE GLASS INSURANCE 


SAMUEL APPLETON 


United States Manager 
33 Broad Street, Boston 


Dwight & Hilles, Resident Mgrs. for N. Y. State; 56 Maiden Lane, N.Y 








‘‘OUR BONDS GUARANTEE INTEGRITY’”’ 


CASUALTY 
INSURANCE 


SURETY 
BONDS 


NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 




















Stability with Fraternity 


THE FRATERNAL AID UNION 


A Fraternal Beneficlary Association that Issues 
MODERN LIFE INSURANCE CONTRACTS 
ON THE LEGAL RESERVE BASIS 


Assets of Two Million Dollars Operating in Thirty-eight States 
SOMETHING DIFFERENT 


If interested, address 





AGENTS WANTED 


To sell an unrestricted Accident and Health policy costing 
$9.00 quarterly. Covers every disease and every accident. 
WW Liberal commission paid to live producers. 


Westminster Bldg: 
CHICAGO, ILL. 


H. G. ROYER, Pres. 
C. O. PAULEY, Sec’y. & Treas. 











y. A. YOUNG, Supreme President, LAWRENCE, KANSAS 








FIRE ASSOCIATION of Philadelphia 


Organized Sept. 1, 1817 Incorporated March 27, 1820 
Charter Perpetual 

$1,000,000.00 

13,481,581.02 


Net Surplus 
Surplus to{Policy Holders 
E. C. IRVIN, President. 
J. W. COCHRAN, Vice-President. 
JNO. B. MORTON, 2d Vice-President. 
M. CG. GARRIGUES, Secretary and Treasurer 
R. N. KELLY. JR., Assistant Secretary 
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PURE LIFE 
INSURANCE. 





GEORGE WASHINGTON LIFE INSURANCE CO- 


Charleston, W. Va. 


The popularity of our SPECIAL CONTRACTS such ~ 
as ENDOWMENTS at Ages 60, 65, 70 or 75, and our 
MONTHLY INCOME COUPON BOND POLICIES, mean 
SUCCESS to wide awake Insurance Salesmen. 

We also write TOTAL DISABILITY which provides 
for Waiver of Premium and Monthly Income and a clean 
cut DOUBLE INDEMNITY BENEFIT. 

Just at present we have a few attractive Agency 
openings in the State of OHIO. For particulars address: 
Cc. B. BEAUMONT, State Manager 
2205 East 83rd St., Cleveland, Ohio 

















For men’s suits, 
a tailor; 
For building plans, 
an architect ; 


For an operation, 

a surgeon; 
For women’s clothes, 

a modiste; 


For automobile insurance, 


THE OHIO CASUALTY INSURANCE CO. 


A specializing company offering “the best in automobile 
insurance.” 
B. D. Lecklider, President 
Howard Sloneker, Sec’y and Mer. 
HAMILTON, OHIO 




















erican Fire Ins. Co. 


of Des Moines, Iowa 


Assets, $796,357.76 
Lines Written: 


Fire, Tornado, Hail 


O. P. ODE, President 
JOHN PETERSON, Secretary 
W. G. HODGE, Asst. Secretary 
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IT PAYS TO CARRY PARTNERSHIP INSURANCE - 


INSURANCE IN FORCE - OVER $46,000,000.00 


YOU ARE WORKING FOR COMMISSIONS SELL POLICIES PROVIDING REAL PROTECTION 


Our policies pay Double for Accidental Death 
For Total Disability—a yearly income 

No premiums payable during total disability 
No deductions at death for disability payments. 


For territory North or South Carolina—address Woods & Woody, Managers, Greensboro, N. Carolina 


For territory in other states, address 


Indianapo:'s, 


Reserve Loan Life Insurance Company “"‘adian: 
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